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Sparks 


Ford Company at 30 


The Roll Call 


Free Wheeling 


Pontiac on the Air 


By 


Chris Sinsabaugh 


HE LONG ARM of coinci- 

dence again! Tuesday of this 
week Henry Ford, in one of his 
unusual advertisements, written 
in letter form, told the nation 
that on Friday of this week the 
Ford Motor Compapy completes 
thirty years of automobile manu- 
facturing. That same afternoon | 
there died in Detroit Horace H. 
He was the lawyer 
who drew up the incorporation 
papers for the Ford company and 
who became so enthusiastic over 
Henry’s prospects that, against 
the advice of conservative bank- 
ers, he raked and scraped and) 


Rackham. 





May Output 
Estimated at 
212,000 Cars 


New York, June 16.—May pro- 
duction of motor vehicles by com- 
panies belonging to the National 
Automobile Chamber of Com- 
merce was the highest in twenty- 
two months, according to a pre- 
liminary report issued Thursday 
at the Chamber’s annual meeting. 

The May output of 172,883 units 
was a gain of 23 per cent over 
April and 51 per cent over the 
corresponding month last year. 
By adding approximatly 40,000 
units for makers not members of 
the N. A. C. C. the total for the 
month of May will be approxi- 
mately 212,000 units. 

Production by Chamber mem- 


(Continued on Page 19) 


Cleary Resigns 


Cleveland, June 16—J. M. 


dug up $5000 to help found the| Cjeary, has resigned as President 


company. 


1908. 

Five years later Mr. Rackhum 
retired from his law practice and 
for the rest of his life—he was 74 
years old at the time of his death 
—he devoted himself to helping 
his fellow men through his be- 
nevolences 


golf course which bears his name 
and gave it to the city of Detroit; 
he helped develop the City Zoo- 
logical Park and he financed a 
University of Michigan expedition 
which went to Egypt, seeking for 
traces of lost civilization. 

* 


* » 


HENRY FORD does not spread | 


any butter on my bread in the 
way of support for automobile 
trade papers, but we're big heart- 
ed and probably some of our cus- 


tomers did not read his last 
advertisement in the national 
dailies. It was good copy, and 


Henry waxes a bit sentimental in| 
mentioning that while this is the} 


company’s thirtieth anniversary, 
it is his fortieth year on the same 
job. He made his first engine in 
1893 and it still runs, he says. He 
uses the same principles today 
and he gives us the low-down—he 
has produced and sold more than 
21,000,000 Ford cars. And he 


sagely remarks that “money could | 


duplicate our buildings and ma- 
chines, but it cannot duplicate 
forty years of experience. And it 
is experience that makes a motor 
car. 


The sage of Dearborn is not 
living over his yesterdays, though 
—he says the past all has been a 
preparation for the future, that 
“for myself, I feel that I have 
been gathering the tools to do 
something worth while, and my 
real task is still ahead.” 


| 


and  philantrophies. | 
Among other things, he built a/| 


When, sixteen years| of the White Company, due to ill 
later, Henry and Edsel Ford de-| peaith, 
cided they wanted to become sole! jing to an an- 
owners, they paid Mr. Rackham), p> yncement 
$12,000,000 for his 1000 shares of | 
stock which grew out of his or- | 
iginal fifty shares when a 1900 
percent dividend was declared in 


accord- 


made today. 
Mr. Cleary 
recently entered 
Presbyterian 
Hospital at Chi- 
cago where he 
underwent an 








operation. His 
| condition is re- 
| im- 
ported as im J. M. Cleary 
| proved. 


(Continued on Page 15) 


Buick Steps Up 


June Schedule | 


Detroit, June 16.—With Buick 
retail sales in the first ten days of 
| June holding strongly at the high 


| 
| 


levels established in May, factory |decline which 


executives have made two succes- 


sive increases in the June produc- | & regular, a 
tion schedule to a point 38.88 per- | nually recurring 


cent above the original estimate, 





Founded 1925 


N.A.C.C, to 


Exceeding May 





Detroit, June 16,—Sales of Cad- 
illac and La Salle cars for the 
first ten days of June were 45 
per cent greater 
than the first 
ten days of May 
and 80 per cent 
above the first 
ten days of 
April, John C. 
Chick, .general 
sales manager 
of Cadillac, re- 
ports. He also 
stated that they 
were 27 per 
cent greater 
than the . first 
ten days of June last year. 

As a result of these increasing 
sales, production (Cadillac and 
La Salle) for the month of June 
will be greater than for any one 
month since April, 1932. 

The upward trend of sales in 
June conirery 
tapering off from peak spring 
sales, and according to field re- 
ports indicates business improve- 
ments as substantial and sound, 

(Continued on Page 13) 


Dodge Sales Up 
For 3lst Week 





ig 











Mr. Cleary joined the White | 


| when the indus- 


| 


| 





ers’ retail deliveries are up again 
—and here it is the middle of 
June, a time 


try’s statisti- 
cians used _ to 
draw their sales 
charts with 
downward 
curves indicat- 
ing the seasonal 





had come to be 
an- 


K. T. Keller 





feature of the 


it was announced today by Sales | automobile business.” 


Manager W. F. Hufstader. 


during April,” 


(Continued on Page 


| sales 
2) 





Cleveland, June 16.—Automobile 
| dealers here greatly increased the 
|number of their prospects and 
their actual sales as the result of 


Hudson 77% Up 


on June ’32 Sales 





Detroit, June 16.—Sales of Hud- 


a * 2 


THE NASH SPREAD in this 
issue of Automotive Daily News is 
something more than an adver- 
tisement—it’s automobile history 
and makes you realize the truth 


(Continued on Page 14) 


son-Essex cars in the United | 
| States and Canada for the first 
ten days of June exceeded the 
same period last year by a margin 
of 77 per cent and were 25 per| 
cent ahead of the same period in | 


(Continued on Page 2) 













Cleveland Demonstration 


Week Acclaimed by Dealers 


| Cleveland Automobile Manufac- | 


| stunts ever 


Thus K. T. Keller, president 


“Final figures for May revealed | of Dodge Brothers Corporation, 
an increase of 19.8 percent over| reported in his latest weekly an- 
said Mr.| alysis of retail deliveries made by 


(Continued on Page 15) 





a unique “Automobile Demonstra- | 
tion Week” which has been in| 
progress here this week. The 
demonstration week will end Sun- 
day. 

The plan, 


sponsored by the! 
turers’ and Dealers’ Association, 
has proved to be one of the best | 
undertaken by the) 
trade, according to Herbert Buck- 
man, secretary and manager of | 
the dealers’ association, who be- | 
lieves that results will continue to 
be shown long after the close of 
the campaign. 

Approximately 75 new cars were | 

(Continued on Page 2) 


Trade Cod 


John C. Chick | 


to the usual | 


Detroit, June 16.—“Dodge deal- | 


cars sold to the announced to- R.C. Graham 
public, accord- day. ; 
ing to B. E. “Sales of Graham motor cars to 


| Hutchinson, 
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Support Recovery Act; 
e Group To Be Named 


0 = 
Pledges Full Co-operation in Administration’s Efforts 
To Increase Employment; Sets Chicago 


Show Dates; Re-elects Officers 





By DAVE McDONALD 


New York, N. Y., June 16.—The National Automobile 
Chamber of Commerce pledged at its annual meeting this 
week its support of the provisions of the industrial re- 
covery act and is appointing a committee to determine 
the desirability of adopting a trade code. Its action was 
representative of the entire manufacturing industry and 
is supported by Ford Motor Company and other companies 
not included in the membership. 

- —Q Telegrams affirming the action 


De Site Sales Hit |of the Chamber were wired to 


President Roosevelt and General 
Hugh Johnson, who will admin- 
New Record Peak 
Detroit, Mich. June 16.—For 


ister the act for the department 
of commerce. The committee will 
be composed of five members and 
will represent both large and 
the fifth consecutive week retail| small manufacturers of cars and 
| sales of De Soto and Plymouth | trucks. The telegram to the 
| cars by De Soto President signed by Alvan Ma- 
dealers during cauley, President of the Chamber, 
the week ended read: 
June 10 have | “Following an interesting and 
recorded a new | sympathetic report by Alfred P. 
all-time peak, Sloan, Jr., on the re-employment 
according to a plans of the Administration as 
statement 
issued here to- 
day by L. G. 
Peed, general 





outlined in the Industrial Recov- 
ery Act, members of National 
Automobile Chamber of Com- 
merce voted today to create com- 





sales manager 2 mittee to determine whether 
of De Soto Roy Peed adoption of trade code by this 
Motor Corpora- industry is desirable. It was the 
tion. 


(Continued on Page 2) 
Graham Ahead 
Of June ’32 Sales 


Detroit, Mich., June 16.—Retail 
deliveries of Graham motor cars 


“Deliveries of De Soto alone 
have shown an increase of 41 per 
cent as a result of the price ad- 
justment made on the De Soto 
line two weeks ago,” Peed added. 

“Right now we have more} 
orders for De Sotos on file at the 
factory than at any similar date 
| during any month this year.” 





for the week ending June 4 
Sa oS totaled 257 
‘Chrysler Second ([iiitho txcoun 





ing by 17 units 


In 4 Mos. Sales 





the total of re- ¥ 

7 : tail deliveries i 

Detroit, June 16.— During the | for the corre- He 
four months ending April 30, | sponding week 
Chrysler Motors has climbed to | of 1932, Robert 
second place in |\C. Graham, 
vice - president 


| 


the automobile 
industry in pas- 
senger car sales 
and value of 


of the Graham- Si 
Paige Motors ” PP 
Corporation & 


4 


the public, reported to us weekly 
by our more than 1,000 dealers, 
have been increasing steadily 
since the national banking holi- 
(Continued on Page 2) 


treasurer of the 
Chrysler corpor- 
ation and chair- 
man of the 
board of Plym- 
outh. 

“For this period, combined sales 
of Chrysler Motors passenger 
cars gained 15.4 per cent, while 
passenger car sales of the auto- 


(Continued on Page 17) 





B. E. Hutchinson 


Run 15% over May 


Detroit, June 16.—Oldsmobile 
sales during the first ten days 
of June, exceeded the same 
period of 1932 by 79.65 per cent 
and placed the Olds Motor Works 
among the few automobile manu- 


Pontiac Sales For 





June Show Gain 


Detroit, June 16.—National re- 
tail sales of the Pontiac during 
the first ten days of June exceed- 
ed by 95.5 percent the new car 
deliveries for the same period of 


(Continued on Page 2) 


facturers whose retail volume for 
the year to date is larger than 
the business done during the cor- 
responding period of last year. 

According to Sales Manager 
R. M. W. Shaw, Oldsmobile deliv- 


(Continued on Page 13) 
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N.A.C.C. Pledg 


es Support 


In Administration’s Effort 


Toward Industrial Recovery 


(Continued f 


rom Page 1) 


unanimous sense of the meeting 


that the Chamber should extend | 
its full co-operation to you and | 
to your aide, General Johnson, in | 
your great task of getting men/| 
back to work.” 

Discussing the chamber action, | 
Macauley said: 

“The motor executives have al- | 
ways been in full sympathy with | 
the objective of short hours and | 
maximum wages. It is generally | 
known that our wage schedules | 
have been maintained at consist- | 
ently high standards and we have | 


co-operated in every way we 
could in the _ share-the-work | 
movement. 


“Whether it is necessary or de- 
sirable for us to present a trade 
code is something we want to 
study thoroughly before taking 
action. Unlike many other indus- 
tries we are not plagued by over- 
production problems nor do we 
seek price fixing privileges. 

“On the other hand, there may 
be opportunities under the terms 
of the bill for further economies 
growing out of improved trade | 
practices which in turn would be} 
reflected in lower costs. If this! 
‘s the case, we shall want to avail | 





“Ye 








| 
| 
: | 
' 





3 ® 
C. W. Nash 


‘Ives as it has always been 
dolicy to do all that we can 
to sep costs down. This is par- 
| uly true now when we are 

with the possibility of price 

er ases growing out of in- 
creased commodity costs.” | 

The committee named by the 
Chamber will have full opportu- | 
nity to go into every phase of the 
automotive business and will re- 
port back its recommendations 
when completed. One of the! 
probabilities is that it will meet 
with a similar committee of the 
National Automobile Dealers As- 
sociation to determine whether a 
code covering both manufactur- 
ing and merchandising should be 
adopted or whether these should, 
be covered in separate codes of 
the two groups with each co-ope- 
rating in their drafting. 

So far as manufacturing leaders 
felt today, the industry is already 
back on a firm footing and re- 
quires only small additional pro- 
duction for satisfactory earnings. | 
Most of the manufacturers are| 


S »oa Macauley 





bers. 


Ford, it was indicated, is 


Jewett, Pioneer, 


of the pioneers has passed along 
Harry M. Jewett, who died sud 
denly Wednes- 
day at his 
Grosse Pointe 
home, aged 63. 
His death fol- 
lowed an attack 


Dead in Detroit 


Detroit, June 16.—Another one 





Progress Fair 


*| By MEL ADAMS 
| Chicago, 
| among trade leaders along auto- 
mobile row and at the World’s 
Fair here is admittedly better 
than it has been for many months, 
with a variety of reasons cited to 


June 16.— Sentiment 


Stimulates 


Sales In Chicago District 





housed in their own buildings; 
Hupmobile at the Hollywood lay- 
out; Hudson and Essex models 
and a television show at the Elec- 
trical building, and Packard in 
the Travel and Transport 
building. 


wholeheartedly co-operating with | 
the chamber and has attended | 
several meetings at which plans 


of acute  indi- 
gestion. Mr. 


In the displays by accessory 
manufacturers and the oil com- 
panies in the Travel and Trans- 


account for the increased optim- 
ism among them. 


were discussed. 


the action today. 


Francis H. Sisson, president of 
the American Bankers Associa- 


tion addressing the meeting said: 
“Industry has_ received the 


green light and can be expected 
to make steady progress if not 


interfered with by traffic of- 
ficers. Buying power of the 
country has been increased by 


fourteen billion dollars as the re- | 
sult of activity in the security | 


markets in the last few months.” 
He cited increases in car load- 
ings, steel prices and manufac- 


turing gains as promising a bet- | 


ter future. 


The New York show will open | 
January sixth and the Chicago | 


show January’ twenty-seventh. 
The fixing of the twin show dates 


reflects the great confidence of 


industry leaders not only in con- 
tinuing better business this year 
but in 1934. 

Paul G. Hoffman, vice-president 
of Studebaker, was elected a di- 
rector, three others, Macauley, 


Brosseau and Cord, being re-| 
Directors voted to re-| 


elected. 
duce the board from fifteen to 
twelve members at the next an- 
nual meeting when five directors 
come up for re-election. 

Alvan Macauley, president of 
the Packard Motor Car Company, 
was re-elected president of the 
Chamber. Alfred H. Swayne, 


| vice-president of General Motors 


Corporation, was re-elected first 


vice-president of the Chamber; | 


Charles W. Nash, chairman of 
the board of the Nash Motors 


Company, vice-president of the 
passenger car division; A. J. 
Brosseau, president of Mack 


Trucks, Inc., vice-president of the 


Commercial Car division; Byron | 


C. Foy, president of DeSoto Mo- 
tor Corporation, secretary, and 
Frederick J. Haynes, treasurer. 
Alfred Reeves was re-elected gen- 
eral manager as well 
president, and Pyke Johnson was 
re - elected vice - president in 
charge of Washington affairs. 


‘Pontiac Sales For 


June Show Gain 


(Continued from Page 1) 


| 1932, it was stated today by Sales 
Manager R. K. White. 


“The unexpectedly high sales 


volume during the early days of 
this 


month,” said Mr. White, 


A representa- 
tive of the company concurred in 


as vice-| 


again on a profit basis and this 


| sales for the year up to 80.1 per- 
cent of the total retail deliveries 


|“brings Pontiac’s new car retail | 








a 


Byron Foy 





A. J. ‘Brosseau 


will be reflected in second quarter 
reports. The industry is entirely 
in favor of shortened work hours 
and high wages and always has 
been not only in its own plants 
but in all other industries. 

Many practices which might 
have been necessary to curb by a 
code in 1929 were viewed by lead- 
ers as now largely eradicated 
under the force of the depression 
period. These include overpro- 


May 
statement today by 
Abbott, general sales manager. 


for the entire twelve months of 
1932. 


“The improvement is not con- 


| fined to any one section. Demands 
for more cars are being received 
daily from 
| every zone. 
demand, the Pontiac production 
schedule for June has been raised 
above any month in the last two| 
years.” 


Hudson 771% Up 


dealers in practically 
In order to meet this 


on June *32 Sales 


(Continued from Page 1) 
this year, according to a 
Chester G. 


Mr. Abbott further states that 


the outlook for the remainder of 
| June is most encouraging with 


Jewett came 
from the coal 
| business to or- 
ganize the 
Paige - Detroit 
Motor Car Com- 
pany in 1909. He 
was president 


Harry M. 
Jewett 


name of Jewett. 


the prominent figures of the in- 
dustry and was highly regarded 
by his colleagues in the N.A.C.C. 
Since his retirement as an auto- 
mobile manufacturer, he had been 
president of the Colonial Laundry. 


champion sprinter, carrying the 
colors of the old Detroit Athletic 
|Club. In his later years he was 
famous as a horseman, yachts- 
man, fisherman and hunter and at 
the time of his death he was the 
|}owner of Grousehaven, 
acre estate in Ogemaw county, 
where he carried on pheasant 
breeding on a large scale. 


Buick Steps Up 
June Schedule 
| 


(Continued from Page 1) 
|Hufstader. “And, despite aug- 
| mented production in May, the 
stock of new cars in dealers’ 
hands had dropped by the end of 
the month. 

“Now, in the first ten days of 
June, instead of meeting the over- 
due seasonal decrease which nor- 
mally should have appeared last 
month, Buick has made new car 
deliveries exactly equal to those 
achieved in the first ten days of 
May. This condition, 
with dealers’ demands for 
tional cars, has necessitated the 
sharp increases in the June fac- 
tory schedule. 

“An interesting development in 
|the sales for the first period of 
June is found in the increasing 
strength shown by the 60, 80 and 
90 series which are the larger 
| Buick models. While the series 
| 50, the 119-inch Buick, was hold- 
ing closely to the high sales levels 
of May, the larger models regis- 
tered an increase of 10.3 percent 
over the first period of May. It 
would appear from this fact that 
many motorists now are return- 
ing to their normal price classes.” 








Cleveland Dealers 
Acclaim Results 


of Demonstration 
(Continued from Page 1) 


in each of the parades, about two 
from each dealer. 

The purpose of “demonstration 
week” was chiefly psychological. 
It drew attention to the new mod- 
els and made it easy for anyone 
| who wished to have a ride in a 
| new car. The campaign, says Mr. 
Buckman, had four important ob- 
jectives: 

First, to make people realize the 
importance and number of 
| changes in automobile design. 

Second, to stress the fact that 
|a demonstration entails no obli- 


gation to buy. 





|cal turning of the public’s atti- 
tude toward buying. 
Fourth, to direct attention to 


duction, scattering of new models| orders at the factory indicating| the likelihood that prices of auto- 
through the year, price cutting to| a continuance of the strong re- 


work off old models. 


tail demand from practically ev- 


In taking its action on endors-| ery section of the country. The 


ing the recovery program, 


the | gain during the week ending June 


chamber has sought the views of | 10, is the 14th consecutive weekly 


Henry Ford and other non-mem-| gain, Mr. Abbott declared. 


mobiles may shortly leap upward 
and that the present is a good 
time to buy. 

Many dealers, before the week 
was half over, noted an increase 
in floor activity. Most dealers, 





and chairman until 1927, when 
the Graham brothers bought the 
company. While the leader of the 
line was called the Paige-Detroit, 
a lower priced model bore the 
A vigorous per- | 
sonality, Mr. Jewett was one of 


In his younger days he was a 


a 7000- | 


combined | 
addi- | 


| Third, to help in the psychologi- | 


Not that car sales are threat- 
ening the 1928 and 1929 records, 
but at the same time they are 
running ahead of last year. Hope- 
ful signs on the horizon in a 
number of directions are being 
listed as forecasting a highly sat- 
isfactory final six months, when 
ordinarily sales would be ex- 
pected to decline. 

First among the encouraging 
| factors is the holding of a Cen- 
tury of Progress exposition. In 
addition to bringing millions of 
visitors to the city and putting 
millions of dollars into circula- 
tion in Chicago, the fair is serv- 
ing to make the automotive in- 
dustry unusually conspicuous. 

At no national automobile show 
has more been done to make the 
Chicago public new-car_ con- 
| scious. Viewing the new automo- 
biles in the making or on exhibit 
has had the effect of making 
owners of old cars more anxious 
than ever to drive the 1933 crea- 
tions, or at least to drive cars 
better than the ones they now 
own. 

Here at the World’s Fair are 
the elaborate General Motors, 





port, General Exhibits, Electrical 
and Hall of Science buildings, it 
is particularly noticeable that 
those concerns generally utilize 
motor car chassis to demonstrate 
their products. 

Then, of course, there is the 
general improvement in business 
nationally, with Chicago getting 
its share in the upturn. Greater 
sales and increased employment, 
regardless of what industries are 
involved, inevitably affect motor 
car sales favorably, the trade 
leaders point out. 

For instance, department store 
heads report that their establish- 
ments are crowded. Likewise, in 
the steel, lumber and other indus- 
tries it is announced that produc- 
tion, shipments and orders are 
fast on the upgrade. 

Service departments are shar- 
ing the impetus in Chicago with 
the sales divisions among dis- 
tributors and dealers of cars. On 
all sides motorists seem deter- 
mined either to trade in their old 
cars or have some work done that 
will give those automobiles a bet- 
ter appearance and more efficient 





Chrysler and Nash displays, all} 


| however, did not definitely expect 
increased sales. This point of 
view was well expressed by Victor 
Cc. P. Dreiske, manager of the 
Cadillac - LaSalle factory branch 
here, who said: 

“Demonstration week is a con- 
tribution to the industry. It is 
impossible to put your finger on 
results. We all know business is 
definitely better than it was sev- 
eral weeks ago, and we are doing 
all in our power to make it still 
better.” 

Daily newspapers and other 
| publications gave liberal support 
to the campaign, printing many 
special stories. 
usual spirit of co-operation 
throughout. 





Hudson Opens 
Television Show 
at World’s Fair 


Chicago, June 16.—The Hudson 
Motor Car Company is giving the | 
first practical demonstration of | 
television which has yet been 
made available to the public at 
its special television theater | 
which was opened yesterday af- | 
ternoon in the Electrical Building 
| at the Century of Progress Fair | 
here. 

Members of the audience at- 
tending the television shows, 
which are run continuously at 
half-hour intervals from 10 A.M. 
to 10 P.M., act as performers in 
the television broadcasts. The 
Hudson theater has a capacity for 
150 persons and was completely 
filled at each performance yester- 
day afternoon. 

The half-hour sketches consist 
of a sound motion picture film 
which traces the development of 
various industries including auto- 
| motive, radio, airplane and motor 
boats which have grown into 
prominence since the beginning 
of the century. Flash backs of 
motion pictures recording the be- 
| ginnings of these industries also | 
| serve to illustrate the develop- 
ment of the motion picture itself. 

At the end of each movie enter- 
tainment members of the audi- 
ence are invited into the tele- 
vision broadcasting studio where 
they serve as actors much to the 
entertainment of the audience sit- 
ting in on the new show. Sam 
Frame, Hudson’s exhibition en- 
gineer, is in charge of the ar- 
rangements. 








There was an un- | 


operation. 








Michigan Honors 
Fred M. Zeder 


Ann Arbor, June 16.—The Uni- 
versity of Michigan awarded to- 
day the degree of Master of 
Engineering to 
Fred M. Zeder, 
vice - president 
of Chrysler Cor- 
poration in 
charge of engi- 
neering, for “his 
encouragement 
of fundamental 
research in 
automotive en- 
gineering.” Mr. 
Zeder who, with 
Mr. Chrysler, de- 
signed the orig- 
inal Chrysler car and is in charge 
of all the corporation’s engineer- 
ing, research and experimental 
activities, has been one of the out- 
standing leaders in the develop- 
ment of the modern automobile. 
He pioneered many of the sig- 
nificant advances in automotive 
engineering in recent years, not- 
ably high compression engines, 
floating power engine mountings 
eliminating vibration, the uni- 
versal application of rubber in 








M. Zeder 


F. 


| automobile construction, and the 


design of cars with low center of 


| gravity, all steel bodies and hy- 


draulic four-wheel brakes. 


Graham Ahead 
Of June ’32 Sales 


(Continued from Page 1) 
day,” Mr. Graham_ explained. 
“The week of June 3 was the 
first since the banking emergency 
in which our retail sales exceeded 
those for the corresponding week 
of last year. In our best previous 
week this year, retail deliveries 
totaled 246 units. 


Campbell-Ewald 
Names Vice-Presidents 


Detroit, June 16.—Henry T. 
Ewald, president of the Campbell- 
Ewald advertising agency, an- 
nounces the election of Joseph 
Hardig, Loren Robinson and 
James Adams as vice-presidents 
of his organization. All three are 
well known in the automobile in- 
dustry through their contacts as 
agency men. 











| 
| 
| 
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Industry's Recovery Hampered by Tax Burden 


A. A. A. Re-elects Henry; 
Opposes Heavy Taxation 


Billion and a Quarter 


Hurdle May Prove Too 
High; Need United Front 


By WILLIAM ULLMAN 


June 16.—Motor car demand is im- 
proving. Factories are turning out more cars than they 
The public is buying them in equally 
Employment in the motor car plants 
Federal legislation has paved 
the way for the elimination of a number of influences 
which have hamstrung the automotive industry for years. 
Everything would seem to point to the arrival of happy | 


Washington, D. C., 
have in two years. 


alluring quantity. 
is improving significantly. 


days in the motor world. 


Tragically, however, this is not} 


quite the case. The impulse to- 
ward complete satisfaction with 
the turn of events no sooner ap- 


pears than it is smothered in the | 


dark realization that, along the 
road to recovery, the industry 
must carry a burden of one and 
one-quarter billion dollars’ in 
taxes annually. 

It is a tremendous handicap, 
best epitomized perhaps by the 


circumstance that between the| 


automobile dealer and his cus- 
tomer stands a figurative array 
of twenty-seven tax collectors. 
The dealer wants to sell the car. 
The citizen desires to buy it. 
the twenty-seven greedy, 


cut on the deal make it heart- 
breakingly impossible. 

Along with the millions of wage | 
earners to whom it gives direct | 


and indirect employment and the | 


But | 
out- | 
stretched hands demanding their | 


| 


| 


hundreds of thousands of stock- | 


holders on its roster, for both of 


which groups it must provide in- | 


come, motordom 
the bill for approximately thirteen 
percent of the total cost of gov- 
ernment. The term “government 
as used here refers not to one 
kind but to all kinds—Federal, 
State, County and Municipal. 


also must foot | 


| 


| 


On the face of it the hope that | 
it can do so is vain, futile, ridicu- | 


lous! If it is to carry the first 
two groups, the motor 
must be relieved of the tremen- 


industry | 


dously excessive burden of the 
third. 
Careful tabulations place the| 


cost of all forms of government | 


in this country between $9,000,- | 
000,000 and $10,000,000,000 yearly. | 
Of this sum, the motor world con- 
tributes approximately $1,250,000,- 

000 on the present basis of assess- 
ment. 

The burden is apportioned as 
follows: 

Federal Government, 
excise and gasoline taxes, 
000,000. 

State government through gaso- | 
line, registration, license and) 
other levies, $840,000,000. 

County and municipal govern- 
ments, through gasoline taxes, 
personal property levies and reg- 
istration fees, $150,000,000. 

When 90 percent of the units 
engaged in motor car manufac- 
ture and an equal proportion of 
those in the petroleum industry 
are losing money, Government, 
like a heartless racketeer, steps 
in and exacts a tribute of a bil- 
lion and one-quarter dollars an- 
nually. It is easy to see in this 
circumstance the truth of the 
statement that the only profit in 
highway transportation is that 
made by government. 

At this moment, the Federal 
Government is beseeching the 
automotive industry, in common 
with all others, to increase em- 
ployment and establish a decent 
living standard wage for its work- 
ers. The only possibility that the 
industry might make good its de- 
sire to do so is that it expand its 
market. It must go out and find 
buyers at a time when they are 
notoriously difficult to locate. 


$262,- 


After finding a potential patron, 


| 


through | 


| 
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lac Spark Plug Co. 


Increases Wage Rate 


Flint, Mich., June 16.—A five 
percent wage increase, effective 
June 1, for some 2,500 employees 
of AC Spark Plug Company is 
announced. More than 500 em- 
ployees have been put back to 
work within the past sixty days. 

Indicating a continuance of the 
upward swing established early 
this spring, the AC Spark Plug 
Company sales for May were 21 
percent over April and 50 percent 
over May a year ago. Unfilled 
orders continue at highest levels 
in two years, Harlow H. Curtice, 





president and general manager, 
said. 
Employment increased by 300 


during the month, bringing the 
| total to 2,731. Factory payroll 
| gained substantially in May. 





| fourth 


Washington, June 16.—Thomas 
P. Henry, Detroit, was re-elected 
president of the American Auto- 
mobile Association for the eley- 
enth consecutive time at the 
thirty-first annual convention of 
the organization which opened 
here today. Mr. Henry’s name 
was the only one placed before 
the convention and his election 
was by acclamation. 

Other officers chosen were: 
First vice-president, Charles M. 
Hayes, Chicago, IIl.; second vice- 
president, S. Edward Gable, Lan- 
caster, Pa.; third vice-president, 
Ralph E. Dugdale, 
vice-president, 





Toledo, O.; | 
John H.| 


Wright, Jamestown, N. Y.: fifth 
vice-president, Harry B. Kennedy, 
New Haven, Conn.; sixth vice- 
president, E. B. DeGolia, San 
Francisco, Calif.; seventh vice- 
president, U. S. Senator Robert R. 
Reynolds, Asheville, N. C.; secre- 
tary, Charles F. Foley, Lockport, 
N. Y.; and, treasurer, George W. 
White, Washington, D. C. 

The board of directors elected 
the following executive commit- 
tee: Owen B. Augspurger, Buf- 
falo, N. Y.; Major Roy F. Britton, 
St. Louis, Mo.; S. Edward Gable, 
Lancaster, Pa.; Sidney S. Gor- 
ham, Chicago, Ill.; Charles M. 

(Continued on Page 15) 








Maybe you should be selling 
a medium-priced car 


A RECENT SURVEY SHOWS 
IT’S MORE PROFITABLE 


IN MOST SALES TERRITORIES 


ture of results in many wide 


__ old question—volume, or greater profit 
per sale? You can’t answer it offhand. You during 1932. The following 
It embraces all 1932 car sa 


Calif.. 


Macon. 


must know, for instance, what sales your territory 
Los Angeles, 
Nebr.. 


bined to show a 


has produced in each price class, and how many 
dealers shared the total business. Hupmobile has Ga., and | 


the figures in hand. They give an accurate pic- 


SUMMARY 


Low-priced cars sold in 1932 . 61,057 
Low-priced car dealers in 6 cities 703 
Gross profit low-priced cars $8.755.930.35 
Gross profit per dealer for year $12,455.09 
Medium-priced cars sold in 1932... . . . 14.414 
Medium-priced car dealers in 6 cities . . . . . . . . 349 
Gross profit medium-priced cars $5,494,492.72 
Gross profit per dealer for year $15,743.53 


(Sales figures are taken from R. L. Polk registration re- 


ports. The dealer count is drawn from reliable sources, 


usually Dealers’ Associations. Gross profit is figured 


on the 
of discount for the number of cars sold of each make.) 


4-door sedan list price, using the known rate 


Would you like to see some figures on territories com- so many dealers have recently h 


parable to yours? Write today—and let us tell you why bile, the car of the careful invest 


HUPP MOTOR CAR CORPORATION ...DETROIT 





Cincinnati, O.., 


‘ly separated districts 


tabulation is typical. 
les in Buffalo, N. Y.. 
North Platte, 


Jetroit, Mich.—com- 


fair average. 


ooked-up with Hupmo- 


or, 


» MICHIGAN 
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Whack the Taxes! 


NDUSTRY’S Recovery Hampered by Tax Burden,” 
page 3 of this issue, is the opening gun of a cam-| 
paign which has been started by Automotive Daily News, | 


the object being the awakening of the public to the fear- | 
ful burden which automobile manufacturers and owners | 


have to carry to support the Government. A billion and 
a quarter dollars a year in taxes are shouldered by makers 
and consumers and the end has not been reached. Appar- 
ently, whenever Government needs more money, the first 


thing considered is the motorists, because such taxes are | 


easily collected. 
to call a halt. 


So A. D. N is turning crusader and week by week it 
will call attention to these injustices. The nimble fingers 
of William Ullman will type the indictment and no writer 
in this country is better able to present a case against 
Government which should convince even grasping poli- 
ticians that there is such a thing as killing the goose| 
that lays the golden egg. Mr. Ullman of Washington, D. | 
C., has the facts and figures and we believe he will ring) 
the bell. 


*% %: * 


Join Your Association 


UTOMOTIVE DAILY NEWS many times in the past | 
has advised its dealer readers to join their local asso- 
ciations and give their best efforts to promoting the inter- 
ests of the dealer body and of the industry as a whole. | 
That advice is even more pertinent today than it has been | 
in the past. 


Under the terms of the co-operation between indus- 
try and the federal government proposed by Presi- 
dent Roosevelt, trade associations of every type are 
going to take on even greater importance than they 
have had. The government will, presumably, deal 
with industries and their various branches through 
the trade organizations that represent them. 


In a recent issue of Automotive Daily News there was 
a letter from Alfred Reeves, vice-president of the National | 
Automobile Chamber of Commerce, explaining how that 
body works. This was in answer to a letter from the 
manager of a state association, complaining that the N. A. 
C. C. did not get into campaigns in the various states, | 


Editor 


on | 


This cannot go on forever—it’s time) 


| are the “blue” book and the “red” 


| means that the capacity of a 


| Cadillac radiator wouldn’t be 
enough to inspire even a mild 
yodel. 


Pe 6 al 


Air 


By C. K. 





| A DEALER recently offered a 
| cash prize to the person who 
| brought in the largest number of 
| magazine advertisement clippings 
| concerning the car he sold. He’s 
now convinced, sezze, that no one 
in his county has thrown away a 
| magazine for the last five years. 
eo * * 
QUEER QUERIES! 
DEAR C. K.: What kind of 
dope shud I ort to use to luber- 
cate my car wich is a 1913 Falla- 
part Six? 
Loony Lem.: 
embalming fluid. 
Eo * 





Any first class | 


‘ 

THE AVERAGE automobile | 
advertising manager can bring 
tears to your eyes in two minutes. | 
Listen to this example, and try| 
to be gay and festive. | 

“Suppose the factory were to 





prepare an excellent newspaper | 
advertisement—send proofs to all | 
| dealers—-advise dealers to file | 
them in a desk drawer—and then 
fail to have the ad published! 

“How many dealers would)! 
squawk because the factory was 
doing too much newspaper adver- 
tising? 

“Last week I walked into a/| 
dealer’s showroom. His catalogs | 
and literature were stored in a/| 
back room—hundreds of copies. | 
A little table in a rear corner of | 
his salesroom held an incomplete | 
}and jumbled supply. Several 
visitors were permitted to walk 
out without being given any 
printed information. Four sales- 
men left for their calls without a | 
single piece of literature in their | 
pockets. And that dealer had} 
complained that the factory was | 
sending him altogether too much | 
literature.” 

Yea, brother, it’s a gay life. 

%: * %: 

THE TEST of an idea is the 
same as for a salesman. Does it 
work? 








co ca * 
| 


THE MOST APPROPRIATE- | 
LY NAMED tools in any business 


book. Show them to the owner 
who is looking for a high trade- 
in allowance, and he'll either look 
| blue or see red every time. 

* So oa 


AS A GENERAL RULE, the 
salesman who knows just a little 
about shoe leather is a better 
producer than the one who knows 
all about seat cushions. 


* * * 


SOME STATISTICAL HOUND 
has estimated that it requires 
forty ounces of 3.2 beer to equal 
the effect of one highball. Which 


* * % 


LES ALLMAN, the able adver- 
tising manager of the Fruehauf 
Trailer Company, pulls a nifty 
paradox when he maintains that 





looking to the prevention of hostile laws and the promo- | 
tion of good ones. Mr. Reeves explained very clearly that | 
the function of the chamber is definitely to handle matter | 
of national scope, leaving activities in the states to state | 
associations. 


We have pointed out time and again that the auto- 
motive industry needs more than anything else, com- 
plete organization to prevent hostile legislation. City 
dealer associations should take care of local matters, 
state association should follow state affairs, with the 
N. A.C.C. handling matters and problems of national 
scope. 


If the industry were completely organized with active 
local organizations in every city and town and with state 
associations keeping state problems in hand, while the 
chamber takes care of national movements, we would have 
an organization that the politicians would fear. Un-| 
happily, fear is the only language that these gentlemen | 
understand. 


their trailer is the leader. 


% 4 * 


THE MILLENIUM is here. Con-| 
gress is going to show Morgan 
how to pay taxes with deficits. 
And they've already proved their | 
theory on the long-suffering auto- | 
mobile business. 





% % * | 

There are doubtless scores of | 

ways in which a thought can | 

be conveyed, | 

To implant a quick impression 
on the mind. 

But there’s nothing 


more per- 


suasive, when it’s action 
that’s desired, 
Than a little touch of foot- 


power from behind. 
* * *& 
ANOTHER THING we don’t! 


have to worry about, is a chauf- | 
| feurs’ strike. | 





| should look 


| be our private brawl. 
made by the City | 


A Fitting Epitaph to 


Drawn for A. D. N. by Wm. Ogg Fitzgerald 


In This 


The views expressed in this 
and do not necessarily coincide 


ers are invited to use this space for voicing their 
Anonymous contributions will not be accept 
be observed upon request. 


ideas. 
fidence will 


Bootlegging Cars 





There is one matter I think you 
into now that our 
little bible is being printed “FOB 
Detroit.” Every week more and 
more new automobiles are being 
bootlegged into the far western 
states by men who makes a busi- 
ness of it. This is something 
that is costing every dealer a 
pretty penny, especially here in 
California, where the delivered 
price is much more than it costs 
to bring a car out here under its 
own power. They tell me that 
the Detroit papers are full of 
classified advertisements 
“Wanted: Men and women to 
drive cars to California. You 
furnish the gas, we furnish the 
car.” 

Now, Mr. Editor, you are right 
there on the job, why don’t you 
look into this racket and expose 
it to the powerful glare of pub- 
licity you can give it. 

I know I have my facts on 
straight, but because of a local 
situation which I will not men- 
tion here, I prefer to have you 
leave my letter unsigned, altho 
I am giving it to you and you 
can see who I am by my letter- 
head. 

More power to A. D. N. and 
give ’em both barrels and you'll 
have all the western dealers 
with you to a man.—Anxious 
Dealer. 


Cut the Tax 


Three cheers for your 
issue of Automotive Daily News 
as a semi-weekly paper. I cer- 
tainly feel that dealers in this 
section join with me in congratu- 
lating you on having taken up 
what at first sight would seem to 
I refer to 
proposal 
Fathers, if fathers they may be | 
called, to double the tax on auto- 
mobiles in the city of New York. 


first | 





a Floridian Legislator 


Corner 


column are those of our readers 
with those of the editors. Read- 
opinions or 

but con- 





I have talked with a number of 
dealers throughout the city and 
they are in agreement that the 
proposal already has had a defi- 
nite affect on their sales. 

One dealer in particular in 
the lower priced field told me 
he had three cancellations 
and fifteen telephone calls 
holding up contracts. Another 
sales manager reported that sev- 
eral of his salesmen who had 
prospects ready to close had been 

(Continued on Page 13) 


‘2 Word in 


edgewise” 


By the Publisher 





OT unlike the activities lead- 

ing up to a show’s first night 
is the hectic period preceding 
putting the first edition of a new 
publication “to bed.” The re- 
hearsals are the “dummy” pages 
which are “pasted up” and “torn 
down” to the utter dismay of the 
poor “stone man” who considers 
all editorial men only two steps 
ahead of the asylum guards, and 
most advertising men only escap- 
ed trusties! 

Add to the other complexities of 
lost copy, late plates and a dis- 
organized “morgue,” a tempera- 
ture day after day in the com- 
posing room of around 110 de- 
grees and you have a fair picture 
(minus only the sound-effects) 
of the twilight period during 
which A. D. N. was reborn last 
week in Detroit. 





2 s 


But “then came the dawn” and 
every trying minute was more 
than repaid. By wire, telephone 
|}and letter came the heartening 
| words that the first issue of A. 
D. N. had made a home run, and 
the fans were not grudging of 
their applause. Most of all, of 

(Continued on Page 8) 
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AMERICA ' 
knows CARS 


—and Here is What It Thinks of 
Pontiac—the Economy Straight Eight 












3 ; The 4-door Sedan 
ee ensigie Fa er a ‘ $695, f. 0. b. Pontiac. 
ei Special equipment extra. 


PONTIAC Aas already built 
and shipped MORE CARS Zax for — 


ALL of 1932: - +--+ +> | 





One of the truths of business is that Success is proof of value. Pontiac is a Straight Eight—a modern car, not just a new Car. 
This sales record of Pontiac—the Economy Straight Eight— It has a 77-horsepower straight eight engine which gives 
therefore, is important to every prospective car buyer and flash acceleration and 78 real miles per hour. That’s performance. 


dealer in the low price field. ; : 
Owners claim 15 miles and more to the gallon. That’s real 
America knows cars—and when the American public goes 


for a car the way it is going for the Economy Straight Eight economy. 


Pontiac, you know that the car is right. Especially in a year Pontiac is a big car—wheelbase of 115 inches — overall 
like this, when everybody is out for Value. length from bumper to bumper 181 inches. That means com- 


fort and easy riding. 


Balanced Value ; It weighs 3265 pounds (curb weight 4-door Sedan) — not 
the Cause of Pontiac’s Popularity just dead weight, but balanced weight that assures big car 


You may ask what is balanced value? It is simply this—that roadability —safety—ruggedness and long life. 


Pontiac is a car so well designed, so carefully engineered, so The new Fisher Ventilation System — exclusive to General | | 
honestly built—with all its parts so well balanced, that it goes Motors cars—is typical of Pontiac’s value. Without it no 
on giving carefree service for many more thousands of miles car is modern. Owners have never really enjoyed hot sum- 
than are possible with a lesser car. mer motoring until they’ve experienced the comfort of con- 

Compare Pontiac with any car at or near Pontiac’s price. trolled car ventilation as only Fisher provides it. 

+ e 

Everywhere the swing is tt BALANCED VALUE! 

Some few franchise points are available. Inter- ~® Visit the General Motors 

ested dealers are invited to write for details. Bldg., Century of Progress 






ECONOMY ¢ DURABILITY 


COMFORT ¢ SAFETY s 
PERFORMANCE 
APPEARANCE 
AND UP..F.0.B. PONTIAC 


EASY G.M.A.C. TERMS 


Lene ee ee ee eT 


BUICK-OLDS-PONTIAC SALES CO.—General Motors Bldg., Detroit, Mich. 
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Suggests Lighting Interior of Car to Overcome Glare 


By ERNEST COLER 


Rather revolutionary in char- 
acter and seemingly so simple as 
to cause one to wonder why no 
one thought of it before, is the 
solution of the headlight glare 
problem offered by E. Leaven- 
worth Elliott, who declares that 
keeping the interior of the car 
illuminated during night driving 
will do the trick. It is obvious 
that the use of interior lighting 
in this way does not mean the 
elimination of the conventional 
headlights. 


Unlike lamp designers and il- 
lumination experts who seek 
night-driving safety through me- 
chanical and optical means, Mr. 
Elliott discards all such efforts as 
utterly hopeless. He lets the lamps 
alone and proposes to solve the 
glare riddle by calling to his aid 
that peculiar power of the human 
eye called adaptation—the process 
by which the eye accommodates 
itself to changes in light intensity 
by changes in the sensitiveness of 
the retina. 


All this sounds, and really is, so 
novel that Automotive Daily 
News, in duty to its readers, has 
secured the complete story from 
the author of the plan. 


Mr. Elliott’s Theory 


Mr. Elliott proceeds from the 
point that, quite contrary to the 
general assumption, light glare is 
not a mechanical action. “If it 
were,” says he, “means for solving 
the problem would have been 
found long ago. The fact is, how- 
ever, that as far as headlight 
glare is concerned, the conditions 
confronting us today are no better 
than they were in the early days 
of the automobile. Indeed, I re- 
gard present-day conditions as a 
good deal worse than they used to 
be, because of brighter lights. 


“All attempts that have been or 
are being made to solve the prob- 
lem by controlling the direction of 
the headlight beam accomplish | 
nothing of practical value. No 
modification in the design of 
lamps, no optical improvement 
possible in reflectors, deflectors, 
lenses can alter this, because the 
factor to which light glare is due 
is inherent in the eye itself. 

“But you don’t propose to 
change the human eye,” the inter- 
viewer gasped. 

“Not the physical character- 
istics of the eye. That will be im- 
possible. The change I propose is 
in the light adaptation of the eye. | 





Eye Actually a Camera 


“Glare, you must understand, is 
not a condition of the light beam, 
but a condition of the sensitive 
surface in the eye which is called 
the retina,” Mr. Elliott went on. 
“We often speak of a similarity 
between the eye and the photo- 
graphic camera. As a matter of 
fact the eye actually is a camera, 
a strictly photographic apparatus. 
What we experience as the sensa- 
tion of glare when a bright light 
beam strikes our vision at night is 
photographic over-exposure. The 
effect is the same as that produced 
when light strikes a chemically 
sensitized surface of the camera’s 
film or plate. With the film we 
have a blurred, fogged, over- 
exposed negative. With the eye 
we have an overexposed retina 
giving blurred, fogged, indistinct 
vision. 





Glare Suggested 


“The photographer has two 
means of preventing overexpo- 
sure. He either reduces the in- 
tensity of the light or employs a 
less sensitive film. With the auto- 
mobile headlight, reduction in the 
intensity of the light is out of the 
question, because what we want 
mainly is enough light to illumi- 
nate the road and nearby objects. 
The only remaining chance we 
have for preventing glare is to re- 
duce the sensitivity of the retina 
of the eye—a proposition not near- 
ly so difficult as you might think. 

“It is a well-known fact that the 
sensitiveness of the eye is capable 
of changing through an enormous 


| brightly lighted room. 
| little or nothing until the retina 











E. Leavenworth Elliott, who 


in the accompanying inter- 
view contributes a decidedly 
novel plan for the conquest 
for automobile-headlight 
glare, was one of the founders 
of the Illuminating Engineer- 
ing Society and the editor of 
the country’s first illuminat- 
ing engineering magazine. He 
also was one of the founders 
of the Society for the Conser- 
vation of Vision and has done 
much work of recognized 
merit in the development and 
application of modern light 
sources to social, industrial 
and spectacular purposes. 


Since this exceptional back- 
ground endows Mr. Elliott’s 
observations with special au- 
thority, Automotive Daily 
News takes pleasure in pre- 
senting the material to its 
readers.—Editor. 


range. When the light falling on 
it decreases in brightness, the 
retina, in an effort to provide 


proper vision, becomes more sensi- | 


tive. When the light increases in 
brightness, the retina, in an effort 
to protect itself against overexpo- 
sure, reduces its sensitivity. The 
change is known as adaptation. 
The sensitivity decrease or adap- 
tation to bright light, is illustrated 
by what we experience when, com- 
ing out of darkness, we suddenly 
enter a brightly-lighted room. We 
see indistinctly until the overex- 
posed retina of our eye has pre- 
pared or accommodated itself for 
the change by decreasing its sen- 
sitivity. The change itself may 
require a few minutes. 

“The reverse takes place when 
we step into the night from a 
We see 


has made its change to greater 
sensitivity. This change or dark- 
adaptation takes place more slow- 
ly; it may require an hour or 
longer. 

“These simple facts, with which 
we are all familiar, point the way 
to the solution of the problem of 
headlight glare, as you will see 
presently. But let us first answer 
one more simple question: ‘Why is 
it that the approaching bright 
headlight beam produces no glare 
sensation in broad daylight?’ Sim- 
ply because the eye is fully light- 
adapted; the prevailing daylight 
has reduced the sensitivity of the 
retina to its lowest point, so that 
it cannot be overexposed by the 
headlight beam. 

“Obviously, then, the way to re- 
duce headlight glare at night is to 
render the eye light - adapted in 
advance — by keeping the retina 
constantly exposed to light of 
relative brightness. How? By 
keeping the interior of the car il- 
luminated during night driving. 
That is the thing, in a nutshell. 


Light the Interior 


“The present practice of keeping 
the interior of the car dark in 
night travel is the greatest single 
handicap to clear vision and safe 
driving. The ceiling of the car 
body should be white or of a very 
light tint, and a simple system of 
indirect lighting should be ar- 
ranged, to throw a relatively 
bright light against the ceiling 


while keeping it out of the eyes 
of the occupants of the car. What 
happens is this: the driver’s eyes 
are kept in such a condition of 
light - adaptation that the bright 


Automotive Employment 





headlights of an oncoming car 
causes no serious inconvenience. 
The other car’s lights do not blind 
him. When the other car has 
passed, the transition from light 
to darkness does not leave your 
driver temporarily unable to see 
anything. On the contrary, there 
is clear vision at all times and 
eye fatigue and driving danger 
are eliminated. 

“Under certain conditions it 
would be preferable to have a cur- 
tain between the driver and rear 
compartment of the car. This 
suggestion will appeal with addi- 
tional force to the younger con- 
tingent. 

“Aside from preventing glare the 
light reflected from the ceiling 
and passing through the wind- 
shield and windows will show 
pedestrians and will illuminate the 
shoulders of the road so that they 
may be clearly seen at the time 
of passing another car. 


“With laws requiring that the 
interior of the car be kept illumi- 
nated to a certain brightness 
whenever headlights are in use, 
the present menace of headlight 
glare will be banished, night driv- 
ing will be freed of its greatest 
handicap, and many accidents 
would be prevented. 

“If you doubt it, try it, as I have 
done. The plan, simple and inex- 
pensive as it is, works.” 


So. Bend Dealers 


Stage Parade 


South Bend, Ind., 
The South Bend Automotive 
Trade Association and Allied 
Manufacturers held a parade in 
South Bend and Mishawaka last 
Saturday afternoon, which was, 
it is thought, done much to bring 
about an appreciation of the 


large number of automobiles sold | 


in the city of South Bend and the 
large amount of manufacturing 
which is done in South Bend and 


Mishawaka for the manufactur- | 


ers of various automobiles and 


trucks. 

This parade included 200 cars 
and trucks which were exhibited 
by the dealers. The parade in- 


cluded in addition to the regular | 


motorcycle escort of the two 
cities, the official cars represent- 
ing various civic, political and 
association parties, a 25-piece 
Boy Scout band, drum corp of 
Veterans of Foreign Wars, a loco- 
motive-trolley amplifying device 
furnishing advertising squibs and 
music during the parade. 

The Associated Merchants of 
South Bend co-operated by plac- 
ing the American flag in front 
of their places of business, thus 
adding the spirit of holiday to 
the occasion. Many thousands 
of people were brought down to 
the business district by the loco- 
motive-trolley advertising device. 


Dod ge ‘Shif ts 
Regional Staff 


Detroit, June 16.—The follow- 
ing shifts in regional field person- 
nel of Dodge Brothers Corpora- 
tion has just been made: 

Regional manager John A. 
Bishop announces the appoint- 
ment of W. C. Proctor, formerly 
special Dodge representative, as 
district representative in the Dal- 
las district, succeeding Nathan- 
ie] Stimson, transferred to Detroit 
Region as district representative 
at Louisville. 

J. W. Hutchins, Regional Man- 
ager, announces the appointment 





June 16.—| 








Trend Cheers Relief Heads 


Detroit, June 16.—Representa- 
tives of leading organizations, 
such as the Michigan Federation 
of Labor, the Children’s Bureau 
of Washington, D. C., the Indus- 
trial Commission of Minnesota, 
colleges and churches participated 
in a series of meetings of the 
National Conference of .Social 
Workers, held in Detroit Tuesday 
to discuss wages, hours, produc- 
tivity and the future of the auto- 
motive industry. 

The key talk of the day was 
made by J. C. Bowen, chief sta- 
tistician of the United States De- 
partment of Labor, who dealt 
in Government figures as to em- 
ployment in the automobile busi- 
ness, cheering his listeners by 
declaring the outlook in this par- 
ticular industry is brighter, but 
at the same time warning that 
the pickup is only a start. 

Bowen told of a shrinkage in 
automobile plants’ labor in actual 
hours worked, hourly earnings, 
and actual earnings per week for 
those employed of both sexes. 
These dropped from $35.14 in 
1928 to $20 in 1932. Average hourly 
earnings were 65.7 cents in 1922, 
75 in 1928, 72.4 in 1930 and 62.8 in 
1932. In April of this year, 
Bowen said, they had dropped to 
57 cents an hour. 

“Should the automobile fac- 
tories go to the 30-hour week the 
figures indicate that 17 per cent 
more workers could be taken 
on, with production as it was in 


district. Regional Manager F. J. 
Timmens announces the appoint- 
ment of John Yoke as district 
representative in the Bridgeport 
district. 


Conn. to License 
Car Dealers 





Hartford, Conn., June 16.—The 
Connecticut legislature has enact- 
ed a new law differentiating be- 
tween automobile dealers and 
repairers and setting up a sched- 
ule of license fees. The bill was 
strongly supported by dealer or- 
ganizations in the state. 

The measure defines a dealer as 
one actively and regularly en- 
gaged in buying and selling cars 
and who may “incidental to his 
business repair motor vehicles or 
cause them to be repaired by his 
employees.” A repairer is defined 
as a person engaged in rebuilding 
or repairing cars and who may 
“incidental to his business, buy, 
sell, or exchange not more than 
five motor vehicles in any year.” 

Both dealers and repairers will 
be subject to periodical inspec- 
tions and must pay a license fee 
of $25 a year for each place of 
business conducted. Separate 
distinguishing markers will be is- 
sued for each class of business. 
License holders are required to 
notify the motor vehicle commis- 
sioner within 48 hours of any car 


‘| brought in which has been in an 


accident and damaged to an ex- 
tent of more than $25. 


Pottery Trade Gain 
Helps Ohio Sales 


East Liverpool, O., June 16.— 
Peak production, the highest in 
more than two years in the pot- 
tery industry, is being reflected in 
automobile sales, which in May 
were the highest in more than a 
year. 

Since January 1, a total of 417 
new automobiles and trucks have 
been sold in Columbiana County, 
in which East Liverpool is the 
largest trading area. 

Sales of new units in May were 
132 passenger cars and nine 
trucks. May sales reached a peak 
| record for 1933. April sales were 


of E. A. Higgins as district repre- | 118, March 43, February 55 and 


sentative in the Indianapolis 





January 60. 


April,” Bowen said. “This would 
not go far in restoring employ- 
ment to all of the half million 
automobile factory employees of 
1929. There must be a far 
greater demand for cars than 
there is at present, to get the 
full force back to work. But 
the latest news is very favorable. 

“Employment is picking up 
and wage increases are being 
made. But don’t forget this is 
only a start. The 240,000 who 
dropped out of the automobile 
factories between 1929 and April, 
1933 must have work.” 


Quoting statistics, Bowen traced 
the growth of the automobile 
industry from 1899, when there 
were fifty-seven plants, to 1931, 
when there were 1116, and the 
growth of the number of wage 
earners from 2241 to a peak of 
447,448 in 1929. 


Another speaker, Prof. William 
Haber, of Michigan State College, 
said that Detroit families on the 
welfare probably will drop to 
35,000 in October or November, 
but there, he thinks, the number 
will stay at an irreducible mini- 
mum. Even if Detroit goes back 
to the production totals of 1929, 
it will be impossible to absorb 
more than 70 per cent of its un- 
employed. Production, he de- 
clared, must be geared in such 
a fashion that the displacements 
brought about by engineering 
advances can be absorbed. 


Used Car Problem 
Is Dealer’s—Hay 














Chicago, June 16—Thomas J. 
Hay, president of the National 
Used Car Market Reports, Inc., 
urges dealers to exercise extreme 


care in making trade-in allow- 
ances for used cars. Mr. Hay 
whose _ organization publishes 


both the Blue Book and the Red 
Book declares that the margin 
of profit or loss in used car deals 
is determined at the time the 
dealers takes the used car into 
his stock. 

At the present time he says 
factories are not pushing dealers 
for volume and finance companies 
are glad to get their money work- 
ing in safe investments. For 
this reason the dealer who trades 
sanely will have little difficulty 
financing the sale of his car at 
a reasonable price. The stock 
will move more rapidly and the 
dealers profits will increase. 

“Too often,” says Mr. Hays, 
“dealers blame the factory for 
their losses, they blame the Na- 
tional Used Car Market Reports, 
Inc., on the basis that if its 
valuations were increased finance 
companies would be willing to 
finance a greater percentage of 
the sale. As a matter of fact, 
under the present conditions 
with the factories not pressing 
for volume the dealer can trade 
more sanely, he has little diffi- 
culty in financing a sane transac- 
tion and his losses are cut to a 
minimum. The problem is the 
dealers’ and the greatest pitfall 
is over allowance on a used car.” 


Automotive Orders 


Boost Steel Rate 


New Philadelphia, O., June 16. 
—All eight of the Reeves Manu- 
facturing Company’s hot mills 
will be in operation again this 
week, officials of the company 
have announced. Automotive 
steel is being turned out in heavy 
volume, with brisk influx of or- 
ders from major companies being 
received every day. 
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UNMATCHED PERFORMANCE 
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Decrease in fuel consumption 
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THIS CHART TELLS the typical amazing story of, the downright 
economy and the super-performance advantages of Bohnalite Cylin- 
der Heads when incorporated in the modern automobile. 
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While every motorist wants super-performance no motorist wants to 
pay an extra price for it. 


Under present economic conditions the car with dependable economy 
features is the car that will sell. 


For the first time you may provide these desired qualities with Bohn- 
alite Cylinder Heads. High compression is now safe with Bohnalite 
Cylinder Heads regardless of the type of fuel used. No mechanical 
adjustments are necessary. No high priced fuels need be used. 


Also as Bohnalite is 62% lighter than iron you can readily see how 
dead weight is eliminated. This in itself is another big operating 
economy. 


CY a / i. » = a a = py 8 Ay Other distinct advantages: improved speed and acceleration—smoother 


engine operation — elimination of detonation or “ping” — lighter 


S i) a 5 R a 3 R si 0 RM f.\ | ¢ 5 carbon deposits accumulating more slowly. 
| ay a 0 Ua 7] i" al fi | A i. Tt ae L$ Bohnalite Cylinder Heads mean no over cooling — no hot spots — more 


uniform combustion chamber temperatures—more complete conver- 
sion of fuel into usable power and speed. That’s economy! 


Bohnalite Cylinder Heads were developed and perfected by Bohn 
metallurgists and engineers. Back of this advanced product is an 
engineering service particularly adapted to the proper design, manu- 
facture and application of Bohnalite Cylinder Heads. See that the car 
you sell comes with Bohnalite Cylinder Heads and Nelson Bohnalite 
Pistons—a great combination. Bohn Aluminum & Brass Corporation, 
Detroit, Michigan. 
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1933 Output 
May Reach 
1,700,000: 


By W. C. Callahan 


Detroit, June 16.—With May | 
production estimates now avail-| 
able showing the first five months | 
six per cent ahead of the first | 
five months of 1932 it would ap- | 
pear safe to predict that produc- | 
tion for the entire year will run | 
close to 1,700,000 as compared | 
with 1,434,000 last year. May| 
production of passenger cars and | 
and trucks in the United States 
and Canada by member com-| 
panies of the National Automo-| 
bile Chamber of Commerce 
totaled 172,883 units according to | 
an estimate made this week at} 
the directors meeting of the 
Chamber held in New York. On | 
this basis the production for the | 
entire industry including Ford 
and others should run close to 
211,000 units. 


Production by member com- 
panies of the N. A. C. C. in May 
ran 23 per cent above the total | 
for April and 51 per cent above 
the 192,516 units turned out in| 
May 1932. The five months of 
this year are four per cent ahead 
of last year for the N. A. C. C. 
companies with Ford running 
well ahead of his production for 
the same period. 


Barring some unforeseen ac- 
cident or disturbance which 
would seriously curtail sales dur- 
ing the remaining months of the 
year production for 1933 stands 
a good chance of living up to the 
earlier predictions of 15 to 20 per 
cent gain over 1932. June pro- 
ductions projections which have 
already been released indicate 
that the first six months of this | 
year would run between five and | 
six per cent ahead of the same}! 
period last year. 


It must then be taken into con- 
sideration that the last six 
months of 1932 were marked by a 
sharp curtailment in output with | 
the result that only a little more 
than half as many cars were 
turned out in the second half of 
last year as were turned out in 
the first half. The figures were 
roundly 911,000 in the first six | 
months against 522,500 in the 
last half. This was a decline | 
during the last half of about 42) 
per cent and represented more} 
than a seasonal loss in spite of | 
the fact that the drop was less 
than in the two preceding years | 

On this basis it would take 
more than a 50 per cent drop in| 
the last half of this year to force 


to total production below the| 
mark of 1932. Even the most} 
pessimistic observers refuse to 


contemplate so sharp a drop as 
that. Some will agree that July 
and August may witness declines 
of as much as 40 per cent but 
there are others who argue with 
reason that if the sales peak is 
carried back into June as the 
present early figures’ indicate, 
there is real basis to hope that | 
sales even in July and August 
will register a little better than 
seasonal showings which would 
carry that entire year above 1932. 

If, as it now appears the first 


six months of this year runs 6 
per cent above the first six 
months of last year giving a 
total of some 950,000 units and 
the present buying wave can be 
carried well into the summer a 
gain of 10 per cent above the 


last half of last year would ful- 
fill the earlier predictions. On 
that basis production for the year 


would range between _ 1,700,000 
and 1,800,000 units as against 
1,434,000 units during 1932. 


**U/ p-to-the-Minute”’ 


‘Congratulations on the first is- 
sue. It certainly is by far the most 
interesting and up-to-the-minute auto- 
motive trade paper that I know of, 
and I want to wish you every pos- 
sible success.""——Cory Adams, man- 
ager automotive department, New 


York World-Telegram. 


| Association. 


| Carolinas Automotive Wholesalers 


| tices for 


Wholesalers Set 
To Meet Monday 


Chicago, June 16.—A feature of 
the M. E. W. A. Summer Confer- 
ence, which will open here Mon- 
day at the Stevens Hotel, will be 
the first meeting of a newly ap- 
pointed National Industrial Re- 
covery Act committee. 

This group, recently named by 
E. T. Satchell, president of the 
Motor and Equipment Whole- 
salers Association, is headed as 
chairman by S. B. Dean of Nicols, 
Dean & Gray, St. Paul, Minn., 
and president of the Northwest- 
ern Automotive Wholesalers 


Acting with Mr. Dean are L. T. 
White, of the Motor Bearings & 
Parts Company, Raleigh, N. C., 
and president of the Virginia- 


Association, and George Niekamp, 
of Beck & Corbitt, St. Louis, Mo., 
and president of the 49th State 
Automotive Wholesalers Associa- 
tion. 


Results of meetings held by 
various regional groups will be 
reported at the Summer Confer- 
ence. At all of these sessions the 
Recovery Act came in for much 
consideration. The conclusions 
reached will be taken under ad- 
visement by the members of the 
M. E. W. A. committtee. 


Mr. Dean and his fellow mem- 
bers, states General Manager B. 
W. Ruark of the M. E. W. A., 
“are charged with the duty of 
formulating a code of fair com- 
petitive practices as provided for 
in the Recovery Act.” He adds 
that the committee “will also 
work in concert with such organ- 
izations as may decide to accept 
the M. E. W. A. invitation and 
will be the association’s official 
representative in contacts with 
all other trade elements who may 
elect to be represented in an or- 
ganization speaking for all divi- 
sions of the automotive industry.” 


The Summer Conference will 
continue throughout Wednesday, 
and although a number of sub- 
jects will be discussed, the prin- 
cipal theme will be “the proposal 
of a code of fair competitive prac- 
presentation to other 
trade elements and later for sub- 
mission to the government au- 
thorities.” 





Chicago Exposition: 
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Auburn, Duesenberg and L. G. S. free wheeling are featured by the Cord Corporation in its display in 


the Travel and Transport Building at the Century of Progress Fair at Chicago. 


In the center fore- 


ground is the twelve-cylinder 325-horsepower Lycoming marine engine. 


Kay Takes Chevrolet 
Detroit Dealership 


Detroit, June 16.—O. W. Kay, 
for ten years a dealer in the 
North Detroit district, has signed 
a Chevrolet dealer franchise ef- 
fective immediately, G. I. Smith, 
Detroit zone manager announced. 
Mr. Kay already has opened sales 
rooms at Fenkell and Parkside 
avenues under the name of Kay 
Chevrolet, Inc., and within the 
near future will offer full sales 
and service facilities with an 
organization numbering close to 
50 people, Mr. Smith said. 


Goodyear Raises Pay 


of All Office Workers | 





Akron, O., June 16.—A flat in- | 


crease in salary for all office 
workers and factory hands, ef- 
fective July 2, is announced by 
P. W. Itchfield, president of the 
Goodyear Tire & Rubber Co. 


Reports are that Goodyear plants | 
at Akron, Gasden, Ala., and Los} 


Angeles at full 


capacity. 


are operating 


| Commanding officers at the General Motors Building exhibit at the 
B. G. Koether (center), director of the sales 


section, General Motors Corporation, who has immediate charge of 
the entire project; Gardner M. Comm (left), of the sales section; 


and James A. Grier, who 


is resident 
greeted Mr. Koether and Mr. Cobb when they made a trip from 

Detroit this week to see the actual operation of the exhibit after 
| long months of preparation. 


manager. A packed house 





| 


| sales room show windows. 


| financial and Conrad Alex- | 


“a word in edgewise’ 


(Continued from Page 4) 


course, they jliked the new En-| 


glish-finish paper stock and the 
flat-bed printing (credit for 
which should rightfully be given 
here and now to the Morris 
Press, which did a swell job un- 
der trying circumstances) then 
they liked the modern Bodoni 
heads and the new Ideal News 
body type, which is legible and 
easy on the eyes. Of course, 
moving “Sinsy” right up front 
and center, a la Brisbane, got a 
big hand from his widespread 
following, 


first issue, his public were easy 
on him and he did a couple of 
cues in the Mid-Week which re- 
instated him in their good graces. 

Quite a few inquirers wanted 


to know who held the hose for | 


“Free Air” and one or two even 


guessed who the mysterious “C. | 
might be, so we'll keep his| 


secret, but only so long 
keeps us out of libel suits. 
onel Lubeck’s Sales 
column seemed to point to an 
intimate understanding of the 
dealers’ problems and from the 
inside 


as he 


The 
page 
ander’s Wall Street 
and last minute wires confined 
entirely to the automotive indus- 


| try were thought to be increas- 


| because 


ingly valuable, not alone to the 
man who plays the stocks, but as 


a barometer of the trends in cor- | 
was 
asked who} 


poration progress. There 
one—I think—who 
wrote “—a word in edgewise!” 
for the publisher, but as he came 
in on a pass anyway and because 


I never did 


his insinuation exactly as if I 
had not heard him. So that’s 
that! 


Most surprising to us was the| 
the Mid-Week, | 


given 
we “figgered-out” that 
some of our’ cash-customers 
would have to learn to like the 
condensed bulletin format with- 
out advertising. Those who over- 


reception 


and although he con-| 
fesses to mumbling his lines and} 
forgetting a couple of cues in the} 


| 
Col- | 
and Service | 


looking out through the | 


comments | 


like him, I passed | 


>| sample copies to carefully select- 


| ed lists of manufacturers, jobbers 
|and dealers every Saturday. 


| We asked our friends to hold 
their applause until we had ‘fin- 
ished the act, but we would be 
outright liars if we didn’t here 
|} and now break right down and 
| tell you how we appreciated it 
whether you meant it all or not — 
| we believed every last word of 
| it!—G. M. S. 


‘Auto Stam ping 
| Has Ventilator 


Toledo, O., June 16.—A revolu- 
tionary new type of ventilating 
system for automobiles has been 
developed by the City Auto 
Stamping Co. it was announced 
here by Amos Lint, president of 
the company. 


Mr. Lint’s initial announcement 
was of a general nature and dis- 
| closed no details of the new de- 
vice. In his announcement, Mr. 
Lint said that the City Auto 
| Stamping Co. has closed a con- 
tract with the Nash Motor Car 
Co. for the new system. 

The Toledo company, it was an- 
nounced, has complete manufact- 





uring rights. It was said that 
the development and perfection 
|of the new ventilating system 


had been made during the past 
two years when other plant op- 
erations had slowed down. 

After making the announce- 
ment, officials of the company 
left the city on business trips. It 
was reported, however, that work 
| will be started immediately on 
the Nash contract. 

This new ventilating system, it 
was said, will enable the operator 
of the automobile to have com- 
plete control of the ventilation of 
his machine. In addition, it was 
said that three persons can ride 
comfortably in the front seat of 
automobiles through development 
of a type of door which provides 
additional room. 

A wide field will be open to the 
City Auto Stamping Co. in the 
introduction of the new ventilat- 
ing system it is claimed. 


came their initial prejudice and} 
read the four pages from kiver 
to kiver, soon discovered that it 


was like a pistachio nut, all wool 
and a yard wide. So far 
this is Friday-—-we are happy in 
our decision publish a Mid- 
Week for the sole purpose of giv- 
ing our subscribers their money’s 
worth and a little more we hope, 


to 


because the registration figures 
alone (and there is not a man 
in the automotive business to 
whom they are not of intrinsic 
value) would cost many times our 
subscription price. 3ecause of 
postal second-class regulations, 
we cannot refuse to accept ad- 


vertising and at our regular rates 
in the Mid-Week, but we can tell 
the advertiser who insists on 
using it that the circulation will 
never be more than half of that 
we mail on the Week-End, owing 
to our promotion mailings of 





and | 


|'Toledo Steel Adds 
Steering Knuckle Bolts 


The Toledo Steel Products Com- 
pany, manufacturers of Toledo 
Valves, Chassis Bolts and Bush- 
ings, and Water Pump Parts, has 
placed on the market two Steer- 
ing Knuckle Bolt and Bushing 
Sets, one for Model A Fords and 
the other for Chevrolet and Pon- 
tiac Sixes. 





Darn Well Gotten Up 


“I want to congratulate you on 
your first issue. It is darn well 
gotten up and has a slant that should 
put it over.’’—Ralph E. Keller, vice- 
president Zimmer-Keller, Inc., 
vertising agency, Detroit. 
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Franklin Has 
Committee of 

organizers 
Reo o 


Syracuse, June 16.—Announce- | 
ment of the formation of a com- | 
mittee, at the request of a number | 
of holders of large blocks of 
preferred and common stock of 
H. H. Franklin Manufacturing 
Company, manufacturers of the 
Franklin automobile, to work out 
certain readjustments of its fi- 
nancing and capital structure, has 
been made through letters dis- 
patched to all stockholders, signed 
by Ernest B. Warriner, C. Everett 
Bacon and B. C. Milner, Jr., the 
three members of the committee. 


This letter requested deposit of 
certificates for preferred and 
common stock with the deposi- 
tary, City Bank Farmers Trust 
Company, New York. Another 
letter was addressed to stock- 
holders by twenty-two of the prin- 
cipal stockholders, approving the 
formation of the committee and 
urging other stockholders to de-| 
posit their stock with it. This| 
letter was signed by Frank A. 
Barton, Kenneth F. Barton, Mrs. | 
R. O. Bronner, E. H. Dann, Fred- 
erick T. Delany, John H. Drake, 
H. H. Franklin, Mrs. Minnie O. 
Goodman, Claude E. Hull, Louis | 
Hurwitz, E. S. Marks, Ralph Mur- 
phy, Mrs. Sarah L. Oberdorfer, 
Giles H. Stilwell, John E. Walker, 
John E. Williams, all of Syracuse, 
and George W. Bartlett, Newton, 
Mass.; Harlie Godfrey, Portland, 





Me.; Forest F. Hendrickson, 
Scranton, Pa.; Otto A. Lawton, 
Boston, Mass.; Mrs. Carolyn L. | 


Ostendorf, Buffalo, N. Y.; Arden| 
Jones, Norwich, N. Y. 


Warriner Chairman 


Mr. Warriner, New York, who 
is chairman of the committee, was | 
former president of Yosemite 
Holding Corporation, and has 
been an executive of the National 
Automobile Chamber of Com-| 
merce. Mr. Bacon is a partner of 
Spencer, Trask & Company, and 
Mr. Milner is chairman of the 
Onondaga Silk Co., Inc., Syracuse, 
also president of Air-Way Electric 
Appliance Corporation, Toledo. 
W. S. Robinson, 63 Wall Street, 
New York, is secretary. 

The large stockholders already 
concurring in the refinancing step | 
state that the purposes of the 
committee are in the best inter- | 
ests of the stockholders and its 
formation and efforts give hope 
of working out a readjustment of 
the affairs of the company on a 
basis satisfactory to its creditors | 
and stockholders. Bank loans| 
aggregating $2,088,000 represent 
the company’s main indebtedness. 
All current bills for materials | 
have been met promptly and usual 
cash discounts taken for several | 
months past. 

While Franklin has consistent- | 
ly maintained its normal percent- 
age of business during the de- 
pression years and has held its 
position in the fine car class, the | 
unprecedented length of the busi- 
ness depression put a severe drain | 
on resources that require new 
financing and readjustment of the 
company’s financial structure, the 
statement says. 

The committee is to submit its 





plan of readjustment and re- 
financing to all stockholders on 
or before July 1, 1933, or such 


later date as is agreeable to the 
bank creditors 

Stockholders Number 3,000 

There are approximately 6,000 
individual stockholders of the 
Franklin Company, whose hold-| 
ings constitute Franklin’s present 
capitalization of $5,511,200 of 
cumulative preferred stock and} 
300,535 shares of no par value} 
common stock. 201,841 shares of | 
the combined total of 355,647 pre- 
ferred and common shares out- 
standing are represented by the 
stockholders already depositing. 

“Franklin business has _in-| 
creased rapidly this spring,” Mr. 
Franklin stated, “reaching a peak 
in May that was 60% ahead of 
May last year. 


| of the 


| ment is 


| the Quality 





De Soto got down to business in 
new plant on Jefferson Ave, 


Don’t Get Too Fat 


‘Congratulations on the fine 
appearance of your first edition pub- 
lished in Detroit. It seems to me 
that you have retained all of the es- 
sential good points of the past and 
have improved on them with your 


better quality paper and much more 
effective typographical dress; but do 


not let it get too fat. The great ad- 
vantage of Automotive Daily News 
has been the ease and celerity with 
which it could be read.’’—Robert F. 
Wood, advertising manager, Autocar 
Company, Ardmore, Pa. 





Ayer to Handle 
Graham Account 


Mich., June 16.—The 
Paige Motors Corp. 


Detroit, 
Graham - 


| has appointed N. W. Ayer & Son, 
| Inc., of Philadelphia, as advertis- 
|ing counsel, 


it was announced 
The Detroit offices 
agency occupy the 42nd 
floor of the Penobscot Building. 


here today. 


Baker to Represent 


Rubber Association 

New York, June 16—F. B. 
Davis, Jr., president of the Rubber 
Manufacturers Association, Inc., 
announces that the board of di- 
rectors of the association has 
unanimously voted to retain the 
Honorable Newton D. Baker as 
special counsel to assist the rub- 


| ber industry in working out many 


of its problems incident to operat- 
ing under the proposed Industry 
Recovery Act. 


Schwartz With DeRoy 


Detroit, June 16. 


Dave Wallace, vice-president in charge of manufacturing, Verne Dunn, 
new factory operating manager, L. G. Peed, general sales manager and Byron C. Foy, president (left 
to right) greeted the first off the line. 


Aaron A. De-| 


‘Automotive Steel 
Orders Increase 
Output in Ohio 


Massillon, O., June 16.—Opera- 
tions at the Massillon plant of the 
Republic Steel Corporation at the 
start of this week were higher 
than at any time since April, 
1931. Fire was lighted this week 
in the fifth of nine open hearth 
furnaces and 2,271 of approxi- 
mately 2,800 employees were back 
on the corporation payroll. The 
sheet mill unit of the plant is 
operating at 60 percent of ca- 
pacity. Work in the stainless 
steel department has increased 70 
percent since April. 

At the plant of the Union 
Drawn Steel Co., a subsidiary of 
its new home this week with the first car coming off the line at the | the Republic, prospects are 
brighter than at any time within 
the past year. Two hundred men 
are on the payroll and some units 
are working night and day shifts. 
Officials report increased opera- 
tions are due to continued flow of 
orders. 


Toledo, has been appointed a di- 
rect factory dealer in Dodge 
Brothers motor cars. 


| Toledo, June 16. -Arthur G. 
| Seltzer, for many years identified 
| with the automobile business in 





‘ALL DELCO-LOVEJOY SHOCK ABSORBERS ARE AUTOMATIC 





Roy, president of the Aaron De-| 
Roy Motor Car Company, an-| 


nounces the appointment of Lee 
D. Schwartz to be wholesale man- 
ager. Mr. Schwartz has been en- 
gaged in the wholesale and retail 
automobile sales business for al- 


most twenty years. He gained his | 


first experience with the Paige- 
Detroit Motor Car Company. 
Later he became associated with 
Mr. DeRoy and remained with 
him for five and a half years. He 
left DeRoy fourteen months ago 
to take over sales organization 
work for another manufacturer, 
but now returns to his 
position. 


Steel Plants Open 
Wheeling, W. Va., June 16. 
One thousand men will go back 
to work in plants of the Wheeling 
Steel Corporation this’ month, 
officials have announced. 
Riverside furnace, one of the 
largest in the world, will resume 
operations on July 1, six mills of 
the Whitaker Glassner Works will 
go on next Monday and the 
Benwood Steel Works will resume 

on June 26. 


Consolidate 
Orrville, O., June 16.—Announce- 
made that the foundry 
Columbiana, O., by 
Castings Company, 
which also operates a plant here, 
will be consolidated in the Orr- 
ville plant at once 


operated at 


former | 


even for the wide variations 


| Whether they be Single Acting or load 


'Duodraulic— with or without Ride commonly found between the tem- 


‘Regulating Control or Inertia peratures of the front shock absorb- 


ers and those at the rear. It is this 


|Control—all Delco-Lovejoy Shock 


'Absorbers are automatic. By this is exclusive feature that has helped to 
| 


‘meant that all Delco-Lovejoys have make Delco-Lovejoys the most pop- 


the exclusive and patented automatic ular shock absorbers in use today, 


relief valve that compensates fully and Delco-Lovejoy equipped cars so 


The | 


for variations in temperature and deeply satisfying to their owners. 


DELCO PRODUCTS CORPORATION, DAYTON, OHIO 





* DELCO-LOVEJOY * 


HYDRAULIC SHOCK ABSORSERS 
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Nash Prints This List to Point a Morvl 
| Company. The Nash Financial Position | 


THE NASH MOTORS COMP/N: 
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il to Dealers. Sign Up With a Strong 
1 Is Unquestioned. Need More Be Said? 
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Hudson Chief 
Cites Reasons 
for Optimism 


Detroit, June 16.—Pointing out 
that there has been a marked 
change in sentiment on the part 
of the buying 
public during 
the last 90 days, 
W. R. Tracy, 
sales manager 
of Hudson Mo- 
tor Car Com- 
pany, reviews 
the factors 
which are con- 
tributing to bet- 


ORR 









ter business in 
the automobile ” 
field. W. R. Tracy 


Several of the 
causes which have prevented peo- 
ple from buying cars are now 
being removed, with the result 
that the large potential demand 
which has been built up during 
the last three years is being re- 
leased and is contributing mate- 
rially toward the improvement of 
the sales situation, according to 
Mr. Tracy. 

“The demand for automobiles | 
throughout practically the entire | 
country indicates very clearly | 
that we are now experiencing the) 
healthiest sales situation we have | 
encountered for three years,” Mr. 
Tracy declares. “The pent-up de- 
mand for automobiles has been | 
rising behind a dam of fear and 
insecurities. That dam is now 
breaking down under the influ-| 
ence of better general business | 
conditions and the pent-up de- 
mand is beginning to be released | 
in quantities noticeable enough to | 
contribute materially to the im-| 
provement in automobile sales. 


Fear Bugaboo Killed 

“It has been apparent for a/| 
long time that the automobiles in 
the hands of the average owners 
have reached a state of obsoles- | 
ence where they need replace-| 





ment. The average owner, how- | 
ever, is a man of moderate in- 
come without a_ tremendous 


amount of reserve cash. Conse- | 
quently the average owner has} 
kept his old car until he has felt 
more certain of the future. That | 
feeling of security in the future} 
is now developing rapidly and is | 
having a great influence on sales. 
“New positions being created | 
and additional men being put 
back to work but the tendency of 
wages and salary is upward. | 
People who felt that any change | 
in their financial compensation 
would be downward now know 
that if any change is to come it 
will probably be in an upward di- 
rection. There is a world of dif- 
ference in this. One kills sales- 
the other stimulates the purchase | 





of needed or desired articles, and | J 


among all products being mark- | 
eted today the automobile takes | 
first rank in its necessity and| 
desirability. | 

“It has been our observation | 
that a big percentage of people| 
trade in their cars against a pur- | 
chase on which the car they trade | 
in will be sufficient for a down 
payment. A very old car there- 
fore is likely to be traded in on a 
better used car, whereas the bet- 


ter used cars are traded in 
against new cars. However, when 
the very old car is traded in 
against the better used car, it 


clears the way for the sale of a 
new car, the chain is endless. It 
requires the movement and turn- 
over of the used car stock in the 
hands of a dealer in order to sell 
the new car. 
Used Car Movement 

“Past statistics show us that 
there are two used cars sold for 
every new car sold in this coun- 
try. The entire group must all 
move together—old used cars, 
good used cars and new cars must 
all be in motion in order for a 
healthy condition to exist in the 
dealer establishment and this is 
just what is happening today. 

“After all ‘fear’ has been the| 
dam which has restrained auto- | 
mobile sales. The wearing out of | 
our present cars would have 
eventually burst through this fear 





| senger 





A unique method of gaining attention and putting over a sales 
point has been developed by the Detroit branch of the Studebaker 





Sales Corporation under the direction of H. J. Shorter, regional 


manager. The stunt consists of 


front wheel removed to cruise about the city. 
The right front wheel in this case 


trick is easily accomplished. 
is removed and the spring bound 


the front axle dragging on the ground. 
strapped down in the same way to prevent its expansion. 
are placed under the left rear seat to balance the car. 
to attracting attention this method also demonstrates the rigidity 


of the frame. 


Belongs in Detroit 


“I believe you have done a fine 
job in your first issue of Automo- 
tive Daily News. I like  particu- 
larly your change to better stock, 
and also like the bright and newsy 
heads you are using, and the whole 
general typography of the publica- 
tion, 

“But I think the biggest thing 
that helps the paper is the fact that 
it is now published in Detroit, 
where it should have been published 
from the start. George Slocum dis- 
cussed the original idea with me more 
than eight years ago, and I then be- 
lieved as I do now that it was a mis- 
take to have it published in New 
York. Here’s hoping you keep up 
in your other issues the same stand- 
ard of excellence which you started 


out with.’’—W. A. Moffett. direc- 
tor of publicity, Campbell-Ewald 
Company, advertising agency, De- 


troit. 


dam to create new sales, at least 
in fairly large volume, as the 
world today cannot get along 
without automotive transporta- 
tion. Thus we have two factors 
at work—the removal of fear be- 
cause of the coming of better | 
business conditions, higher pay | 
and more secure jobs, and the| 
pressure from behind due to the| 
need for replacing old automobile | 
equipment. 


“We have only started on the| 
upward trend, as only a small | 
fraction of the vast potential | 


market has been released.” 


Our Leading Dealers 


and How They 





Back in the days when rail- 
ways were just past the cord| 
wood and link and pin coupler 


days the fa- 
mous Casey 
Jones who held 
the throttle 
wide open on 
Number Six to 
Wheeling had a 
contemporary in 
the person of 
Wilmer Wood. 
Wilmer took 
time at the 
roundhouse’ to 
wipe the cinders 
out of his eyes 





é; 
Wilmer Wood 


so that he could see the possibili- 
ties of the then infant automobile 
and as a result he now is general 
manager of the Reo Sales Cor- 
poration in Los Angeles and San 


Francisco. 

Wood left the railways for the 
highways when he joined the 
Earle C. Anthony, Inc., organi- 
zation some twenty-two years 
ago, when that concern was dis- 
tributor in California for the Reo 
Speed Wagon and the Reo pas- 
car. First in wholesale 
work and later as branch mana- 
ger, Wood learned all about the 
automobile sales and service. 

His work won recognition with 
Reo and when the Reo estab- 


|sales of the 


|rington Com- 


to be handled 
| by Mr. Bliss in- 


| California, Arizona, Nevada, Ida- 


| ties 
| to his association with Marmon- 


| nected with 


| by Federal Truck Co. 


using a Rockne coach with one 
Mechanically the 


up with a metal strap to prevent 
The left front spring is 
Weights 
In addition 


Bliss to Represent 


Marmon-Herrington 

Indianapolis, June 16.—The ap- 
pointment of Paul P. Bliss as 
Marmon-Herrington district man- | 
ager for eight 
western states, 
is announced by 
Bert Dingley, 
vice - president 
in charge of 


Marmon - Her- 


pany, Inc. 
The territory 





Paul P. Bliss 


cludesthe 
states of Washington, Oregon, 
ho, Utah and Montana. Mr. Bliss 
already has assumed his new du- 
and will establish head- 
quarters in San Francisco. Prior 


Herrington, Mr. Bliss was con-| 
the Four-Wheel- 
Drive Auto Company for eleven 
years, during the last five of 
which he had charge of the com- 
panys Northwest territory. 


To Handle Federal 
Birmingham, June 16 (UTPS) 
The Cruse-Crawford Mfg. Co. has 
been named Alabama distributor 


Got That Way | 


lished branch establishments 
throughout California in 1921, 
Mr. Wood became a member of | 
the new organization serving} 
first as wholesale manager in 
Southern California with head- 
quarters at the Los Angeles 
Branch. Later he became whole- 
sale manager in San Francisco, | 
with supervision of the Northern 
California dealers and branches. 

Following that he was named} 
assistant general manager of the 
Reo Motor Car Company of Cali- | 
fornia with headquarters in San} 
Francisco. Following this he was 
transferred by Reo to the middle 








west territory, working out of| 
the factory at Lansing, Michigan. 

In 1931 Mr. Wood was again} 
moved to the Pacific Coast as 


Western supervisor of sales with 


headquarters in San Francisco, 
where Reo maintained a parts 
depot and warehouse. He was} 
given sales supervision in Cali- 
fornia, Nevada, Arizona, Wash- | 


ington and Oregon. In January} 
of this year when Reo formed the | 
teo Sales Corporation and estab- 
lished wholesale establishments, 
parts depots and wholesale de- 
partments in both Los Angeles 
and San Francisco, Mr. Wood 
was named General Manager of 
the Reo Sales Corporation. 


| service has a worthy disciple to 


|} run is the main object of any 


| gets a classy looking car and a 


SALES 


and 


SERVICE 


By E. M. Lubeck 


UTO RADIO MANUFAC- 

TURERS are coming into 
their own with these new one- 
piece suits, meaning, of course, 
these new one-unit combinations 
of receiver and speaker which 
simplifies installation. In fact you 
can go to the dealer, buy the set 
and take it home and install it 
yourself if you have a drill with 
which to attach it to the dash. 
Then all that is needed is to hook 
up one wire to the ammeter and 
the other to the aerial. It takes 
only a few moments to make the 
attachment and then it begins to 
perk with your favorite programs. 
Without question it is the car 
radio year. It is the accessory 
which many automobile dealers 
are turning into those “additional 
profits” we have been hearing so 
much about. The dealer who gets 
car radio going among his owners 
is going to get those added profits. 


+ 
J. GRANT HYDE of Akron, 


Ohio, whose eye has always been 
on his pocket book profits from 


+ * 


the service cause in the person of 
his service director, W. H. Paxton. 
Paxton is not only sold on service 
but is out after the service busi- 
ness on any make of car. And 
then has the happy faculty of 
knowing how to hold on to it| 
after he gets it, a trait which 
many a service manager should 
adopt. That after all in the long 


service department. Paxton’s 
sign reads, “Find the owner, 
fix his car, make it run better 
and get him coming back for his 
service work.” Meantime Hyde 
takes care of the Studebaker 


sales. 


* * 


DOWN IN TOLEDO Junior 
Close of the Close Motor Sales 
which concern handles the Pon- 
tiac and “Banker” A. Davis who 
handles the Buick, display their 
better used cars in a regular 
“Crystal Palace” show building. 
Imagine used cars with a real 
plate glass setting on all sides. 
The cars are carefully recondi- 
tioned, look like new and wonder- 
fully displayed. One sees them 
and imagines gold plated prices. 
But not so for the prices are in 
line with other dealers in spite of 
the Tiffany setting. The buyer 


guarantee. 
* 


THE DEALER who regardless 
of the make of cars he sells but 
who gives the best service, is| 
going to get the lions share of 
the new car sales. It doesn’t 
make any difference what town 
he is in. All any dealer needs 
to do is tear down the “No ad- 
mittance” signs to his_ shop, 
invite the owners to see the kind 


* * 





of work is being done and then 
with the best service work in the | 
town the advertising begins. Any| 
dealer who can cultivate a 
clientele of just 100 happy and} 
satisfied owners will find that| 
the service department is the| 
best paying end of his business. 


The first step in getting a list) 
of 100 boosters is’ keeping| 
promises. If the owner is told} 


he can have his car at 4 o’clock| 


then the car should be ready} 
for him at 3:30. Nothing pleases | 
an owner more than to arrive! 


at the shop at the appointed time | 
and find his car champing at} 
the bit and “raring” to. go. 
Nothing kills an owners opinion 
of a dealer and his service de-|} 
partment than rushing down to 
the shop and finding that the car 
won't be ready for another hour} 


or so. Promptness is the first| 
step in service reputation and| 
profits. If the service manager 


finds that the car can’t possibly 
be ready at the appointed time, 
some one should telephone the 


aaa CC. Tl 


owner, relate the facts and then 
set the time. Try it. 


*x * * 


A DEALER IN A FAIRLY 
GOOD SIZED TOWN in upper 
New York State says that he 
never sells a used car without 
giving the purchaser a lecture 
on driving rules. He says that 
a great many of his buyers are 
foreigners and that 90% of them 


are either unable to read or 
understand the pamphlets sent 
out by the Secretary of State 


covering traffic regulations. 
Therefore he takes time to tell 
them that they should never try 
to pass a car on a hill or around 
a curve and never to pass a car 
except when the car to be passed 
is on the right and then he adds 
“Always when driving slowly 
keep on the right of the road 
so as to let the faster driver 
have the right of way.” That’s 
a sensible plan. It helps reduce 
traffic accidents. The dealer 
himself is being boomed as a 
member of the city traffic com- 
mission. He says that will give 
him an inside on municipal car 
buying. 


* 


CARROL MOREHOUSE of the 
Auto Sound and Equipment Com- 
pany retail dealers and automo- 
bile radio installation experts 
has just moved into a new loca- 
tion on Cass Avenue in Detroit 
opposite the entrance to the 
General Motors Building. The 
store has a wide display front 
which Morehouse has_ turned 
into one of the most attractive 
advertising displays seen for a 
long time. Morehouse, himself, 
being a radio installation expert, 
is also a good publicity director. 
He says that between 25,000 and 
35,000 people pass out of the 
G. M. entrance a day and every- 
one of them sees his signs and 
display. Just another one of 
those ideas of being where people 
will see you and what you have 
to sell. 


* * 


New Penna. Law 


Aids Glass Make 


Pittsburgh, June 16.—Recall of 
700 men at the second unit plant 
of the Duplate Corporation at 
Creighton, near here, to work on 
automobile glass orders was an- 
nounced simultaneously this week 
with Pennsylvania’s new law 
which will require safety glass in 
all new buses sold after January 
1, 1934, and in all new motor ve- 
hicles sold after January 1, 1935. 


Governor Gifford Pinchot signed 
the law which makes Pennsyl- 
vania the fifth state to require 
new automobiles to be completely 
equipped with non-shatterable 
glass. Stock of the Pittsburgh 
Plate Glass Company was sent to 
new high levels immediately after 
the law was approved, and em- 
ployment in safety glass plants 
here is expected to be steadily in- 
creased as a result. 


The Pennsylvania law requires 
that “safety glass must be used 
in all windshields, doors, windows 
and other places where glass is 
installed in automobiles.” Offi- 
cials of the Pittsburgh Motor 
Club praised the measure and re- 
ported that during 1932 approxi- 
mately 18,000 persons were in- 
jured in automobile accidents in 
this state as a result of flying 
glass. 

Two other new motor laws, 
passed by the recent session of 
the Pennsylvania legislature, have 
been signed by Governor Pinchot. 
The first restores full truck reci- 
procity with other states and will 
prevent a repetition of “truck 
wars” such as took place between 
Pennsylvania and New Jersey 
last November and which serious- 
ly strained motor vehicle relations 
with other bordering states. 


The other new law requires all 
trucks and buses of two-ton ca- 
pacity or more to carry at least 
two bright-burning red or yellow 
flares to be used at night in case 
of accident or if the vehicles ob- 
struct highways. 





















Economy Axe 
Hits Bureau 


of Standards 


Washington, June 16.—The ad- | 
ministration’s economy axe fell | 
heavily athwart one of the Gov- | 
ernment’s oldest and most promi- | 
nent automotive activities this 
week when 50 percent was sliced | 
from the appropriation of the 
automotive section of the United 
States Bureau of Standards. 


The action means the dismissal 
of one-half the personnel of the 
section or long furloughs for all 
members of the staff. In either 
case, virtually the entire research 
program, every item of which was 
undertaken at the behest of, or 
with the approval of the industry, 
necessarily must be drastically 
curtailed. 


Just what effect the action will 
have upon the two most promi-| 
nent phases of the bureau’s auto- 
motive research is not determin- | 
able at the moment. These two 
are the co-operative fuel research 
and studies in connection with 
extreme pressure lubricants. Both 
are financed largely through ap- 
propriations by the automotive | 
and petroleum industries with the | 
bureau providing the engineering | 
and other scientific talent and| 
serving as a coordinating agency. | 
Apart from finances, however, | 
changes in personnel may effect | 
some change in these important | 
studies. 

The automotive section of the| 
bureau has been one of the most 
important outside laboratories to | 
both the automotive and refining 
industries. The results of its re- 
search are manifest in many fea- | 
tures of motor car design, among 
the latest of them being changes | 
in fuel systems to overcome the | 
effects of vapor lock. Motor ve-| 
hicle illumination also has been | 
profoundly influenced by research | 
in headlighting equipment con- | 
ducted by the bureau. 

Moreover, the work of Federal 
scientists in the field of traffic | 
regulation has had a considerable 
value over a long period of years. | 





In This Corner 


(Continued from Page 4) 
informed that there was _ no} 
chance of a sale until this law| 
had been settled. Other sales of- | 
ficials had similar reports to) 
make. There is no question that | 
this law if it is finally placed on | 
the books will cut severely into 
sales in New York and to some 
extent in the whole metropolitan 
district. 

The tax itself is bad enough, | 
but the terms of the law fairly} 
invite retaliation by neighboring 
communities and in some cases | 
such measures are already in 
preparation. The law would 
place a city tax equal in amount} 
to the state tax on all vehicles 
owned in Greater New York. It 
also provides for a toll on all 
bridges to be levied against cars 
from outside the city. Each New 
York city car on paying its tax 
would be supplied with a shield 
to be carried on the radiator. | 
This would exempt the car from 
the toll on the bridges. But sur-| 
rounding counties, whose car 
owners would not carry the ex- 







All “Dressed Up” 


Your issue of last Saturday has 
come to our desk and is so ‘‘dressed 
up’’ in appearance that we wish to 
compliment you and your organiza- 
zation on the splendid improvement 





































—both editorially and from a me- 
chanical standpoint. 

The ‘Sparks’? column by Chris 
Sinsabaugh is interesting, as it al- 
ways is, and we think it a clever 
move to give Mr. Sinsabaugh the 
very first column on the first page. 

The new column by “‘C, K.’’ is 
very good, also. 

Incidentally, advertisers should 


certainly be pleased with the excel- 
lent way in which illustrations show 
up on your well printed pages. 

We wish you much success as a 
publisher. Sincerely, FREUHAUF 
TRAILER COMPANY, _ Detroit. 
L. C. Allman, Sales Promotion 
Manager. 









| taxation. 


emption shield, are preparing to 
levy a tax on city cars that bear 
the insignia. Westchester County 
has already set up the machinery 
to carry a retaliation tax into 
effect. Undoubtedly New Jersey | 
and Connecticut would follow 
suit. The lot of the New York} 
City car owner would be far from 
a pleasant one. 





The automobile industry of late 
seems to have been particularly 
favored in the way of special | 
We here are glad to 
see that you are alive to the 
fact that when legislators find 
that a tax works smoothly locally | 


they lose no time in spreading | 
it to other communities if not | 
nationally. | 


J. R. B., New York City 


Organize 


| 
Canton, O., June 16.—Organiza- | 
tion of the Canton Garage Men’s | 
Association, which includes in its | 
membership dealers and mechan- | 
ics, has been completed. Officers | 
will be named at the next meet- | 
ing and policy of maintenance | 
will be adopted. 


| 43.7 percent 
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Los Angeles 50% 
Up in June Sales 
By JOHN ©. WETMORE 


Los Angeles, June 16.—Automo- 
bile merchants in Los Angeles 


| County ran up the curtain on the 


first act of June with a sales in- 


| crease of 51.6 percent over that 


month of last year, comparative 
new passenger car registrations 
in the first seven days of June 
being 744-622. 

Contrasted registrations of the 
ten leaders were: Chevrolet, 249- 
89; Ford, 192-293; Plymouth, 173- 
45; Willys, 66-6; Dodge, 33-11; 
Buick, 31-19; Rockne, 26-10; Pon- 
tiac, 26-16; Oldsmobile, 24-15; De 
Soto, 23-25. 

The three low priced leaders 
(614-427), their ag- 
gregate sales ratio to the total 
dropping from 68.6 percent in 
1932 to 65.8 percent in 1933, the 
falling off in ratio being due to 
big sales of the new Ford models 
last June. 


The seven runners up to Chev- 
rolet, Ford and Plymouth more 


There ts a Mapa 


Proposing to Light the Streets of 


London ..... with SMOKE 


L.. “‘madman” was a Britisher named 


William Murdoch. He 


had learned the obscure 


process of making gas from coal. He proposed using 
gas to light the streets of London. 


The ‘‘madman”’ scoff 


was written by the same 


hand that gave us Quentin Durward, Rob Roy and 
the Black Dwarf... Sir Walter Scott... But by an 


older Scott, flushed with 


worldly success, intolerant 


of any order post-dating that success. 
Napoleon, too, laughed at Murdoch’s “‘crazy 


notion.” But it was the 


Napoleon of Moscow, not 


the young artillery officer of Toulon or Lodi. 


The German press condemned street lighting on 


six points: 


[1] THEOLoGicaL—As blasphemous, since God 
divided the light from the darkness. 


to 


|] Jupic1at—Peop 


le should not be compelled 


to pay for gas they do not want. 


|] Mepicat—The 
were injurious tc 
stay out late anc 
[4] 
ish and crime we 


Potice—tThe st 


A 
a) 


[: 


emanations of the night 
» health and people would 
1 catch cold. 


Morat—The fear of darkness would van- 


yuld increase. 


reet lights would frighten 


horses and embolden thieves. 


ECONOMICAL 


[6] 


be sent to foreig 


Every progressive ste] 
tion has been opposed by 
in an earlier era. 

And supported by t 
viewpoint of current neec 

Every period has seen 


old conservatives and yc 


Great sums would have to 


n countries for coal. 


yin the history of Civiliza- 
the older minds——matured 
he younger minds—their 
1s unhindered by tradition. 
the struggle between these 


yung liberals. 


The greatest assurance that a troubled world can 


feel today is that, sooner or later, in spite of Scotts 





‘Olds June Sales 














than doubled their total sales of 
last year, 227-102. 

Other makes than the three low 
priced leaders named above made 
a wonderfully fine showing with 
a sales increase of 69.2 percent, 
330-195. 


Cadillac June 
Exceeding May 


(Continued from Page 1) 
| based primarily on firm com- 
| modity prices and a general feel- 
|ing of confidence. 
“Orders from distributors and 
dealers for July delivery also 


J& , ,| assure us that July wi > : 
Run 15% over May | assure us that July will be — 


better than the ordinary,” 



















































(Continued from Page 1) | Chick reports. ‘The uptrend in 
eries during the first ten-day per-| sales is not alone confined to 
iod of June also exceeded by 15| new—but also used cars.” 
per cent the first ten days of} One of the bright spots, ac- 
May, despite the fact that May! cording to Mr. Chick, is that 


had broken all records since July| the sales, and orders for future 


of 1931. delivery are being received uni- 
“With new car demand carry-|formly from every section of the 
ing strongly into June, it has| country indicating that the sus- 


been necessary to make two in- 
creases within nine days in the 
Oldsmobile factory production 
schedule to meet dealers’ orders 
for additional cars,” Shaw said. 
“The first production. increase, 
made on June 5, stepped up fac- 
tory schedule by 42 per cent. 
The second increase, on June 9, 
raised the schedule to a point 
60 per cent above the original 
projection.” 


tained business is pretty univer- 
sal in this country. 

Another important factor con- 
tributing to the optimistic out- 
look at this time is the abnormal 
demand for Cadillac’s highest 
priced Fleetwood models on the 
V-12 and V-16 chassis. Mr. Chick 
stated that as a result of the 
heavy summer demand, there is 
a shortage of some types of 
| models at the present time. 
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or Bonapartes or German press, the liberal wins his 
victory. 


As the broadest-dimensioned voice of this young, 
liberal viewpoint in America, Liberty magazine is 
conscious of a definite responsibility in the shaping 
of American thought, feelings and daily activity. 





WOODBRIDGE RILEY, Px.D. 
POUGHKEEPSIE, N. Y. 


Professor of Philosophy, Vassar College 


Proressor RILEY writes TO LIBERTY: 


“cc ba ; ; 
A LIBERAL periodical with a forward 
looking program is much needed in the 
country.” r 


‘A 








BOLTON HALL, LL.B. 
NEW YORK CITY 


Treasurer and Founder American Longshore- 
men’s Union, also New York Tax Reform 
Association. Author: Money-Making in Free 
America; Three Acres and Liberty; A Little 
Land and a Living; The Garden Yard; What 
Tolstoy Taught; The New Thrift. 





Mr. HAL writes tro Liserrty: 


‘< ; 
A LIBERAL journal is now more than ever needed and I 
think that yours is well fitted both by prestige, facilities 
and high moral intent to fill the want.”’ 













Hon. M. M. LOGAN 


U.S. SENATOR FROM KENTUCKY 


Chairman 














Committee on Mines and Mining 


SENATOR LOGAN wRITES TO LIBERTY: 





“s READ Liberty quite frequently, purely as a disinter- 
ested observer. The articles which have appeared from 
time to time since you took over this magazine have 
been thought inspiring and conducive to progressive 
thinking. You are the leader in liberal thought in America 
at this time. Undoubtedly there is a place today for such 
a magazine as Liberty. An aroused liberal thinking ele- 
ment in the Nation will change the current of govern- 
mental affairs and lead to great improvement in govern- 
mental matters. I think that you are doing a great work.” 

ao 
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Sparks 


(Continued from Page 1) 

of that old saying, “Many are 
called but few are chosen.” It’s 
the roll call of the industry, with 
little black gravestones marking 
the dead ones. Lines are drawn 
through such great names as 
Haynes, Apperson, Winton, Chal- 
mers, Chandler, Dorris, E-M-F, 
Jackson, Kissel, Knox, Lafayette, 








Locomobile, Lozier, Lexington, 
Maxwell, Mercer, the Popes, 
Saxon, Stearns, Stevens-Duryea, 


Stanley Steamer, Stoddard-Day- 
ton, White Steamer, Wills Ste. 
Claire—they’re all gone—they’re 
just memories. 

* * * 


DID YOU EVER sit down and 
try to make up a list of cars that 
are off the market? Try it some 
time and see how hard it is. Some 
two years ago the Society of 
Automotive Engineers compiled 
such a list and this was used by 
the Curtis Publishing Co. as the 
foundation for a list it was pre- 
paring to go into Henry Ford’s 
museum at Dearborn. Some 800 
names were on it when Ted Allen 
passed it along to A. D. N. to see 
if anyone had been overlooked. 
The Curtis list was published in 
this paper and A. D. N. readers 
asked to send in any additional 
ones. There were responses from 
all over the world and when the 


compilation was finished some 
1400 in all had been accounted 
for! 


I HAD A WHIRL at three- 
wheeling the other day, a most 
unusual experience. Harry Shorter, 
regional manager for Studebaker, 
came to the New Center Building 
to give me a demonstration of a 
three-wheeled Rockne and, be- 
lieve it or not, you couldn’t tell by 
riding in it that there was no 
right front wheel. My arch 
enemy, Jim Braden, automobile 
editor of the Chicago Daily News, 
happened along but he refused to 
ride with me, fearing I was going 
tu ury to drive. 

It was a stock Rockne, with one 
bolt tying the axle to the frame 
on the right side to provide the 
necessary clearance. A clamp on 
the left front springs prevented 
expansion of the springs. Ad- 
ditional weight was put under the 
rear seat to compensate for the 
lack of support in front. And 
mebbe the people on the side- 
walks didn’t stare to see a car 
shy a front wheel running along 
without any difficulty! Of course 
it’s a stunt, the idea being to 
demonstrate and prove the rigid- 
ity of the frame and the safety 
of the body and frame. 

* * * 

THIS SAME HARRY SHORTER 
told me of a sensational sales | 
promotion plan just adopted by 
Studebaker, which strikes me as 
good live bait and apt to get 










many names on the dotted line. 
Studebaker is advertising a free 
trip to Chicago and the World’s 
Fair, including railroad fare, 
room and meals, admission to the 
Fair and a sightseeing trip for 
each purchaser of a Studebaker 
or Rockne. The purchaser gets 
three days in Chicago and upon 
leaving accepts delivery of the 
ear which he has bought and 
which provides the transportation 


home. 
* a ae 


BILL HUFSTADER, Buick sales 


manager, tells me that when I go 
to the Chicago World’s Fair I 
must be sure to see “extremes 
meet” in his company’s exhibit. 
One example is a 1933 eight en- 
gine and the other a two-cylinder 
power plant which is twenty- 


eight years old. The veteran en- 
gine originally was installed in a 
Buick bought in the fall of 1905 














Keep Up Sparks 

“One of the great values of your 
paper has been the up-to-the-minute 
news which it contained, and we 
trust same will be continued as in 
past. We also hope you will con- 
tinue your column, as we always 
take great pleasure in i ."" 
—Thomas F. Hay, Reo distributor, 
Chicago. 
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by F. A. Aldrich of Flint. This 
Daddy Buick figured in special 
parades and exhibitions staged by 
the factory for several years, then 
the engine was taken out of the 
chassis, dolled up and sent to 
Chicago for the Fair. It certain- 
ly shows how times have changed. 
* 


* * 


PONTIAC ON THE AIR one 
night a week since December 28 
has been one of the great broad- 
casting features of the spring and 
summer and the season winds up 
next week. But last Thursday 
night was a red letter event, be- 
cause Stoopnagle and Budd, air 
comedians, and a host of others 
did their stuff before one of the 
largest audiences that ever 
watched a radio broadcast in this 
country. Some 3000 dealers, their 
friends and invited guests packed 
the grand ball room on the Wal- 
dorf-Astoria in New York and 
watched how it was done. 

Always popular, these broad- 
casts have taxed the capacity of 
the New York studios of the 
Columbia Broadcasting Company, 
which accommodates only sixty, 
and of late Carnegie Hall, hold- 
ing 300, has been used. But still 
there were thousands clamoring 
for tickets, so the Waldorf-As- 
toria ball room was requisitioned 
for the Thursday night affair and 
Bob White, Pontiac advertising 
manager, was there to see that 
things went right. 


Ten Leading P 





















Austin Boosts 
All Car Prices 
From $10-$20 


Butler, Pa., June 16.—Prices on 
the new American Austin cars, on 
which a general price increase 
was announced last week, have 
now been released. In accord- 
ance with the announcement 
there is an increase on all models. 

The old and new prices are as 
follows: 
Business Coupe 
Standard Coupe 

(Formerly Special 

Business Coupe) 

Deluxe Coupe $315 to $335 

(Formerly Standard 


















$275 to $285 
$295 to $315 





Coupe) 
FROGGHCOP occ ccccsoceis $315 to $335 
* a * 
Panel Delivery....... $345 to $365 
Pickup ...cccceseeces $315 to $335 


Commenting on the increase 
R. O. Gill, president of the Ameri- 
can Austin Car Company, states 
“We believe the increase indi- 
cated in the tabulation herewith 
is very moderate in view of the 
price advances in many of the 
commodities necessary to the 
building of automobiles. It is 
very likely that this is but the be- 
ginning of an upward trend and 





In this table are shown compl 





creases along to our 


consistently can. 


five-day week, 


rate for our employees.” 


L.-O.-F. to Add 
$100,000 Plant 


Toledo, O., June 16.—A state- 
ment issued here Wednesday by 
the Libbey-Owens-Ford Glass Co. 
announced plans for the construc- 
tion of a $100,000 addition to the 
safety glass plant “in preparation 
for the increased manufacture of 
safety glass to serve the require- 
ments of the automobile trade 
for the coming season.” 

Construction work will be start- 
ed by July 1. The new addition, 
plans for which are being drawn 
by the company’s own engineer- 
ing department, will be 80 feet 
wide by 350 feet deep, increasing 
the productive capacity of the 
present plant by a fourth. 

The official statement is in part 
as follows: 

This expansion of the laminated 
glass facilities of the company 
will be made in preparation for 
the increased manufacture of 


ete figures for April, 1933. 


it is our intention, as we have 
done in this case, to pass the in- 
factory 
workers just as rapidly as we 
The present in- 
crease in prices has been con- 
current with our adoption of the 
eight-hour day, 
with an increase in the hourly 















safety glass to serve the require- 
ments of the automobile trade 
for the coming season and will 
substantially increase the produc- 
tive output of the company’s 
laminated glass plant and enable 
the company to increase its num- 
ber of employees consistent with 
the prospective orders for safety 
glass commencing in the fall. 
Approximately 35 percent of 
the glass used by the motor in- 
dustry this year has been safety 
glass and the remainder regular 
plate glass. This is approximate- 
ly double the percent used last 
year and there are many indica- 
tions that the percentage of 
safety glass next year will be 
substantially higher. 


France Changing 
Patent Laws 


Washington, June 16.—Life of a 
patent issued in France will be 
increased from fifteen to twenty 
years if a measure now before 
parliament becomes a law. This 
is revealed in a report just re- 
ceived by the United States De- 
partment of Commerce. 

Another provision of the re- 
vised patent law specifies that 
foreigners must apply for a pat- 
ent through a resident represen- 
tative whose qualifications shall 
be defined by decree. 


assenger Car Makes for April, 1933 

























































































































































































APRIL, 1933 | FIRST SECOND | THIRD FOURTH | FIFTH SIXTH |SEVENTH| EIGHTH | NINTH | TENTH 
States Sales | | | 

Alabama 969)Chev 462| Ford 179|Ply 107|Pontiae 47| Buick 31 Dodge 30|Chrysler 18) Olds 14; Austin 13| Essex 12 
Arizona = 135|Ford 41| Chev ~ 39|Ply 11|Pontiae 10) Buick 7| Dodge 6| Essex 5| Ch-O 4|N-R 2\* 1 
Arkansas 594/Chev 310| Ford 173|Ply 45| Dodge 25|Pontiac 14{ED 5|De Soto 4/Ch-Pa 2) * 1| 

Calif. 7617|\Chev 2110/Ford 1929|Ply 1010/Dodge 385|Buick 311|Pontiac 272|Rockne 188|Willys 158 Olds 156|De Soto 152 
Colorado 1055! Chev 385| Ford 164| Ply 162|Pontiac 72| Dodge 58| Buick 45| Ch-E 21! Nash 17| Olds 16|Auburn 15 
Conn. 2241|Chev 624| Ford 386| Ply 313|Pontiac 213|Dodge 133|Buick 114| Essex 68| Olds 67\Chrylser 50|Rockne 388 
Delaware 382|Chev _148|Ford 83] P-Po 37|Essex  20|Buick  16|Olds 13|De Soto 5|Nash 4|Ca-Ch-Ro-S” 3] Willys 2 
Florida 1165|Ford 357| Chev 343) Ply 111)Austin 104|)Pontiac 56|Dodge 43) Buick 33) Essex 21|Willys 17\Chrysler 16 
Georgia 2158/Chev 993| Ford 362| Ply 319|Pontiae 113] Buick 73 Dodge 64| Essex 35|Austin 27! Ch-S 25|Olds 22 
Idaho 285/ Chev 117|Ford 57| Ply 51|Dodge 13|Pontiae 11{ Buick 6| Ch-G 5|D-R-W 4/Auburn  38/Olds 2 
Illinois 8132/Chev 2310|/Ford 1727/|Ply 1064|Pontiae 603|Buick 358|Dodge 355|Olds 343|De Soto 180|Chrysl 170|Essex 143 
Indiana 2111/Chev 680| Ford 474| Ply 322|Pontiac 88|Dodge 85| Buick 59|De Soto 57| Olds 52| Essex 40!Ch-R 7 
lowa 1918} Chev 765| Ford 418| Ply 231|Pontiaec 104|Dodge 88| Essex 80/| Olds 53! Buick 34|Rockne 27|Chrysler 21 
Kansas 521/Chev 210| Ford 127| Ply 57|Pontiac 30! Dodge 16| Essex 14! Buick 11/O-R 8| DS-Hu 6|S-W 5 
Kent’ky 1597) Chev 606| Ford 314| Ply 273|Dodge 103|/Pontiac  58| Kssex 29| Olds 26) B-Ch 25|De Soto 20|Rockne 19 
Louisiana 939|Chev 383] Ford 305| Ply 85|Dodge 31\Pontiae 22) Buick 18| Nash 7| Olds 14/Rockne 11/Chrysler 9 
Maine 802! Chev 206| Ford 161|Ply 97|Pontiac 80| Buick 47| Essex 44| Dodge 40| Olds 31/Rockne 19| Nash 15 
Maryl’d 1549/Chev 562| Ford 289| Ply 198|Pontiac 112|Dodge 59\Chrysler 53! Buick 49| Olds 43| Essex 29 DS-R 21 
Mass. 6804|/Chev 2201|Ford 1479|Ply 743|Pontiac 558|Buick 276|\Dodge 269|Kssex 243! Olds 194| Nash 129|Chrysler 113 
Mich. 4365|Ford 1516/Chev  1044|Ply 413|Pontiac 316\Dodge 303) Olds 139|Essex 131] Buick 99|Chrysler 71|Rockne 650 
Minn. 2184| Chev 864| Ford 470| Ply 255|Pontiae 108|Dodge 79| Buick 63) Olds 49|Rockne 33] Essex 32'Stude 29 
Miss. 596| Chev 334|Ford 131|Ply 43|Pontiac 31|/Dodge 11\Chrysler 8/B-E 7|Rockne 6! Willys 5|A-O 4 
Missouri 5336|Chev 1915|Ford 1039]Ply 940|Pontiac 267|\Dodge 263/Olds 139|Buick 102|Willys 92|E-R 85|De Soto 82 
Montana 795/Chev 293| Ford 179| Ply 80|Pontiac 63 Dodge 36) Buick 25|Chrysler 22| Essex 21| Olds 13|De Soto 12 
Nebraska 1432] Chev 578| Ford 343) Ply 185|Pontiac 88] Buick 46|Dodge  32/Olds 28| Essex 25|Willys  19|Stude 16 
| ae 5499|Chev 1852|Ford 936| Ply 579|Pontiac 562'Buick 287\Dodge 258/Olds 214|Chrysl 140|Essex 101!DeSoto 79 
Nevada 40| Chev 18| Ford 7| Pontiac 5| Ply 4| Buick 2|* 1| | 

N. Hamp. 684|Chev 214) Ford 159| Ply 82|Pontiac 45) Essex 30/ Dodge 29! Buick 27|Rockne’ 18! Olds 16|Chrysler 12 
N. Mexico 330|Chev _115|Ford 97| Ply 48| B-Po 17|D-O 12|Ch-R-S. 3)" 1| ; 

N. York 18728|Chev 5677|Ford 3504|Ply 2168|Pont 1498\Dodge 1044/Buick 1042|Olds 691|Chrysl 462) Essex 432|Stude 282 
B. €. 1601| Chev 666| Ford 370| Ply 218!Pontiac 91|Essex 46| Dodge 44, B-Ch 29\|Austin 26) Olds 21\Rockne 18 
N. Dakota 377|Chev 168| Ford 83] Ply 44|Pontiac 34!Dodge 9| Olds 8|Rockne 7/|E-S 5| Buick 4| Willys 3 
Ohio 7701|Chev 2385|Ford 1642|Ply 1291|Dodge 488 Pontiac 444|Buick  200| Olds 186|Chrysl 142|Essex 141'DeSoto 136 
Okla 1027| Chev 479| Ford 179| Ply 113] Dodge 62, Pontiac 57| Buick 38| Olds 18| Essex 14/De Soto 11] Auburn 9 
Oregon 743| Chev 233| Ford 196| Ply 115|Dodge 47|Pontiac 26|Buick 20| Ch-E 15|De Soto 14| Nash 12|G-S 9 
Penn 9420|\Chev 3004/Ford  1783|Ply 1327| Pontiac 659\|Dodge 550\Buick 380) Olds 305|Chrysl 236|Essex 196|De Soto 118 
Rh. Isle 952| Chev 294! Ford 174| Ply 136|Pontiac 97| Buick 48/Chrysler 31|DS-E 24|Dodge 23/Olds 19|Nash 14 
Ss, 837| Chev 890| Ford 198| Ply 88|Pontiac 42!/Austin 28|Dodge 21| Essex 18\Chrysler 9} Buick 8|Olds 7 
S. Dakota 171|/Chev 70| Ford 38| Ply 26|Pontiaec 11/Rockne 6 B-D 3/Ch-G 2|* 1| | 
Tenn 1532/ Chev 731\Ford  292|Ply 192|Pontiac 49|Dodge 47|Olds 32| Essex 80|Rockne 26/|Buick 25|Austin 24 
Texas 5755|Chev 2815|Ford 1288) Ply 559|Pontiac 288|Dodge 170|Buick 150|Rockne 84/Chrysler 80|Olds 59| Essex 40 
Utah 380| Chev 116] Ply 82| Ford 72|Pontiac 20|/Dodge 16} Essex 14| B-O 11|De Soto 6|Ch-G-N  5/S-W 4 
Vermont 348/Chev 85! Ford 73| Ply 53|Pontiac 36)| Buick 19| Dodge 17| Ch-E 11| Olds 9!De Soto 6|)Hudson 5 
Virginia 1298)]Chev 480] Ford 297| Ply 170|Pontiae 83|)/Dodge 66] Buick 33|Chrysler 31] Essex 28| Olds 26|Rockne 18 
Wash. 1481| Chev 409| Ford 373| Ply 243|Dodge 100|Pontiac 73|Olds 55| Buick 47|\Rockne 87|Stude 23|Ch-W 21 
W.Va. 1084/Chev 361| Ford 264| Ply 153|Dodge 85|/Pontiac 47|/Chrysler 28) Kssex 25| B-O 21|De Soto 12|Nash 10 
Wis. 2834| Chev 860|Ford 576| Ply 848| Pontiac 236)Dodge 163|Olds 103] Buick 89| Essex 74| Ch-N 55|Rockne 54 
Wyoming 165/Chev 69|Ford 201 Ply 32|Pontiac 12|Dodge 9|Buick 7|\Essex 6|Olds 8|Ch-R-S 2|\Graham 1 
D.of C. 1240/Chev 406] Ford 301|Pontiac 99]Ply 92| Buick 47|Dodge  45|Olds 34| Stude 30| Ch-E 28|De Soto 18 





Totals 119909/Chev 40379|/Ford 25625|/Ply _15323|/Pont _7904|Dodge 5839/Buick 4410/Olds _3308|Essex 2565/Chry _2281|De Soto 1574 


KEY TO ABBREVIATIONS AND SYMBOLS 


A—Auburn, Au—Austin, B—Buick, C—Cadillac, Co—Continental, Ch—Chrysler, DS—De Soto, D—-Dodge, E 





Essex, F—Franklin, 


Fo—Ford, G—Graham, H—Hupmobile, Hu—Hudson, LS—La Salle, L—Lincoln, N—-Nash, O—Oldsmobile, Pa—Packard, PA—Pierce-Arrow, 


P—Plymouth, Po—Pontiac, Re—Reo, R—Rockne, S—Studebaker, WK—Willys-Knight, W—Willys. 


shown. 


*—Cars in this position registered as 








Dodge Sales Up 
For 3lst Week 





(Continued from Page 1) 


Dodge dealers during the week 
ending June 10. Incidently, that 
week is the thirtieth of the thirty- 
one weeks constituting the present 
Dodge selling season, to show a 
gain over the business of each 
preceding week. “Even in its 
heydays the industry has rarely, 
if ever, recorded similarly re- 
markable examples of steady 
gains in retail deliveries made by 
dealers of a single organization,” 
says Mr. Keller. 

Dodge dealers, during the week 
ending June 10 delivered 3908 
passenger cars and 503 trucks, 
a volume exceeding by 2% the 
deliveries made during the week 
ending June 3. 

Compared to over-all deliveries 
registered for the corresponding 
week of 1932, the latest week’s 
sales total means an increase of 
141.2%. 

Dodge dealers’ deliveries 
Dodge Sixes and Eights, Ply- 
mouth Sixes and Dodge trucks, 
from January 1 to June 10 this 
year are 146.6% of the business 
done within the same period last 
year. 

In point of truck sales, 
week ending June 10 was 
largest since November 2 


the 
1929, 


while the week’s combined deliv- | 
eries of Dodge and Plymouth pas- | 


senger cars and Dodge trucks 


the | 


of | 





| Company, 


Clicks in Capital 
“I wish to congratulate you  sin- 
cerely upon your taking over the 
toga of editor of Automotive Daily 
News. For several years, members 


of my staff and myself have read 


with interest your newsy column, 
“Sparks from Detroit,’’ and hope 
it will be continued in the same 
manner as heretofore.”,—A. W. 
Childs, chief of automotive division, 
Department of Commerce, Washing- 
ton, D. C, 





Cleary Resigns 
White Presidency 


(Continued from Page 1) 
Company, to handle sales, at the 
time of the Studebaker deal. 
Prior to that he had been in 
charge of the Studebaker truck 
division and before that sales 
manager of the Studebaker Sales 
Company. His first automobile 
experience was gained on the 
Pacific Coast, where he was affi- 
liated with the Studebaker dis- 
tributorship at the time when 
| Paul Hoffman had that territory. 


‘isk Adds Workers 

Chicopee, Mass., June 16.—Em- 
ployment at the Fisk Rubber 
Chicopee Falls, has 
been increased by 800 new em- 
ployees in the past month, accord- 
ing to President E. D. Levy, who 
added that the company is enjoy- | 
ing an unusually brisk business. | 
He stated that there are enough | 
orders on hand to keep the total 








| force 


of 1800 workers busy on| 


were the largest single week's | full-time schedule for the next 60 
deliveries since December 1928.| days. 


Ten Leading Passenger Car Makes for March, 1933 


This table of March standing is repeated for comparison purposes only. 















FOURTH | 

















| gress for grossly discriminating 


FIFTH 
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Henry Re-elected 
Head of A.A.A. 


(Continued from Page 3) 
Hayes, Chicago, Ill.; Thomas P. 
Henry, Detroit, Mich.; Arthur M. 
Hill, Charlestown, W. Va.; Robert 
P. Hooper, Philadelphia, Pa.; 
William G. Bryant, Detroit, Mich.; 
A. E. Mittendorf, Cincinnati, O.; 
and Percy E. Towne, San Fran-| 
cisco, Calif. 











’ 


‘Ze Be Henry E. Smith 


N. 


Ernest N. Smith, actively in| 
charge of national headquarters 
of the organization for many 
years will continue to serve as 
executive vice-president. 

Vigorous denunciation of Con- 


against motordom in increasing 
Federal automotive taxes fea- 
tured Mr. Henry’s address before 
the convention. 

“T cannot recall a more flagrant 
instance of class penalties or a 
more reprehensible breach of 
faith than that perpetrated by 
Congress in the case of the Fed- 
eral motor taxes,” Mr. Henry de- 
clared. “In addition to the un- 
warranted burden on motor users, 
these taxes are particularly oner- | 


| SIXTH |SEVENTH| EI 
| | 























ous from the standpoint of the 
automotive industry which has 
shown more initiative than any 
other industry in its efforts to re- 
vive business in the United 
States. 


“The net result of this gross 
discrimination and _ inequitable 
treatment at the hands of Con- 
gress is that the motorists of the 
country now find themselves sad- 
dled with a Federal sales tax of 
approximately $250,000,000 a year, 


| while Congress pursues the hypo- 


critical course of refusing to 
adopt a general manufacturers 
sales tax that would provide all 
necessary revenue and be fair to 
all concerned. 


“To select one class of citizens, 
one form of transportation and 
one industry for such an annual 
toll is wholly indefensible.” 

New York city 


officials’ pro- 


posals to levy registration fees on 


all motor vehicles within the mu- 
nicipal jurisdiction and the pro- 
posal of farm interests to compel 
motorists to use an alcohol-gaso- 
line blended fuel also were as- 
sailed by Mr. Henry. 


Predicts Support 


“I am a little late in extending 


congratulations on the appointment 
of the new editor, which to me was 
gratifying news as it was to all in 
our organization. 

“IT have just looked over the first 


issue of Automotive Daily News 
under the new arrangement, and it 
is fine. I am sure appreciation of 
industry as a whole will be reflected 
in its continued enthusiastic support 
of your excellent publication.’’— 
John Tainsh, sales manager, Auburn 
Automobile Company. 





GHTH | NINTH | TENTH 
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MARCH, ’33| FIRST | SECOND THIRD | 

States Sales 

Alabama 453) Chev 273) Ford 78| Ply 81/Pontiac 20|/Dodge = 12) Buick 7|Stude 5}Au-Ch-R_  4/F 2|* Jd 
Arizona 185| Chev 74| Ford 82|Pontiac 15|Dodge 14| Buick 13! Ply 12) Olds 9| Rockne 8| Essex 4, Willys 3 
Arkansas 495|Chev 251| Ford 123| Ply 60|Dodge 21 Pontiac 14|Buick 9\Chrysler 4/Rockne  3/DS-Re 2\* ail 
Calif. 5883|Chev 1708|Ford  1207|Ply 768|\Dodge 300\Pontiac 252|Buick  232\De Soto 180\Essex 139|Olds 133|Rockne 132 
Colorado 488) Chev 154! Ford 105| Ply 92|/\Dodge 21|Pontiaec 19) Buick 18|/Ch-E 12| Willys 8|N-O 7R-S 5 
Conn. 1223) Chev 344| Ply 185| Ford 171|Pontiae 110| Buick 71\Dodge 70 Olds 43) Essex 34,De Soto 28|Chrysler 26 
Delaware 265] Chev 99| Ford 61/Pontiae 25) Ply 21/B-O 12\Chrysler 9!K-Pa 5|DS-R-W 3/L S 2\* __) 
Florida 1315! Chev 423| Ford 316] Ply 159!/Austin 117/Pontiac 56! Dodge 51! Buick 39| Essex 29| Willys 22;O0lds_——_s17 
Georgia 997) Chev 436) Ply 150! Ford 114!Pontiae 57 Buick 53 Dodge 30 Olds 24 Graham 17) Austin 16|Chrysler 15 
Idaho 157| Chev 50| Ford 42| Ply 29| Dodge 10;'Pontiaec 8 Willys 6) K-O 4|B-N-Re 1 nae 
Illinois 5053/Chev 1323/Ford 1091/|Ply 244!Pontiac 338 Dodge 244/Olds 227/Buick 210/DS 128|Chrysl 114 Willys 85 
Indiana 2677|Chev 880| Ford 542| Ply 412) Pontiac 160 Dodge 106 Olds 89\De Soto 73) Essex 70) Buick 62| Rockne 57 
Iowa 1157| Chev 434| Ford 252| Ply 128/Pontiac 84 Dodge 56| Essex 38/ Olds 28\/Rockne 25) Buick 23 Chrysler 22 
Kansas 635] Chev 246] Ford 135| Ply 84! Pontiac 40 Essex 19 Willys 18;|Rockne 17 Buick 16,D-S 10| Olds _ 8 
Kent’ky 1029| Chev 364! Ford 211|Ply 179| Dodge 70\/Chrysler 32 Pontiac 30|Rockne 28) Buick 21/ Olds 17|DS-E-S__11 
Louisiana 536| Chev 219| Ford 166! Ply 47| Dodge 27 Olds 14|/ Buick 11| Pontiae 8, Nash 7/\Ch-E 6 De Soto 5 
Maine 453| Chev 133! Ford 88|Pontiac 53/Ply 49 Buick 22) Essex 17| Dodge 12 G-N-O-R 11/Stude 6| Packard 5 
Maryl’d 1002|Chev 382! Ford 188} Ply 101!Pontiac 76 Dodge 38 Buick 35|Ch-O 29| Essex 23\Graham 20|De Soto 14 
Mass. 3261| Chev 950| Ford 699! Ply 817|Pontiac 283 Buick 140\Dodge 130/Olds 124/Essex 117/Chrysler 70|Nash 59 
Mich. 3284|Chev 1013)Ford 990| Ply 268' Pontiac 235 Dodge 145!) Olds 127| Essex 108) Buick 91\De Soto 44|/Rockne 42 
Minn. 1792| Chev 766| Ford 335| Ply 182|/Pontiac 110 B-O 61|/ Dodge 47 Willys 29|R-S 28 Hupp 27\Chrysler 26 
Miss. 392|Chev 236|Ford 75|Ply 28'Pontiaec 16/B-D 6| Willys 4|Au-R 3|* 2!|G-L-PA 1| ae 
Missouri 4111|Chev  1411| Ford 849) Ply 736|Pontiac 224|Dodge 202\Olds 93) Buick 87 De Soto 75|Chrysler 66| Rockne 64 
Montana 600) Chev 202| Ford 114|Pontiac 76/Ply 62) Buick 26\Dodge 24 Nash 14/Rockne 13] Essex 11|/Chrysler 10 | 
Nebraska 789! Chev 315| Ford 187| Ply 101/Pontiae 57)/Olds 24 B-D-W 16 Essex 11/G-R 9\Chrysler 7| De Soto 4 | 
Nevada 71| Chev 34| B-Fo 10|Ply 4 O-Po 2\* 1} | | 

N. Hamp. 313] Chev 105| Ford 82| Ply 26|Pontiae 15) Buick 14,0-R 12|E-S 9, D-N 7\De Soto 4|Chrysler 3} 
N. J. 3428/Chev 1040| Ford 639|Pontiac 376 Ply 335\/Buick 176\Dodge 132) Olds 130| Essex 70'Rockne 66|/De Soto 56 
N. M. 122| Chev 52| Ford 22|Ply 20| Pontiac 9 Dodge 6\Chrysler 4|Buick 3! Stude 2|* 1| 

N. York 10758| Chev 3250|Ford  1873/Ply 1029| Pontiac 871 Buick 605 Dodge 499!Olds 435 Chrysl 266\/Stude 245| Essex 218 | 
N.Caro. 907|Chev 383] Ford 196| Ply 117|Pontiac 51 Dodge 34/Austin 29|Essex 24\/Chrysler 18) Buick 15!DS-O 7 
N. Dakota 221| Chev 91| Ford 41|Ply 80|Pontiac 16 Buick 7|\ Dodge 6|Ch-O 5|DS-R 4, E-S-W 3'Nash 2} 
Ohio 3911|Chev 1272) Ply 692| Ford 813|Dodge 224 Pontiac 191|/Buick 119/DS-O  109|Chrysl 106|Rockne | 78)Essex 68 
Okla. —1571'Chev _762|Ford _299| Ply 145|Dodge 105/Pontiac 98|Buick _50|Olds 30|Essex _13|Willys _12|De Soto 11 | 
Oregon 529| Chev 159| Ford 123] Ply 82| Dodge 36 Pontiac 24| Buick 17, Ch-E-N 13/Olds 10/DS-G 9|Stude 5 | 
Penna. 6969/Chev 2191/Ford 1245|Ply 959|Pontiac 512,\Dodge 376!/Buick 283|Olds 267,\Chrys| 189 Essex 147|De Soto 106 
Rh. Isle. 546Chev 155| Ford 100| Ply 76|Pontiae 49| Buick 36'Chrysler 22\De Soto 17|Stude 13|D-E 12) Olds 11 
S.Caro. 531|Chev 239| Ford 106] Ply 55|Austin 31) Buick 17\|Pontiac 14/D-E 13| Olds 10/Chrysler 8] Willys 6 | 
S. Dakota 222|Chev 90| Ford 89| Ply 25|Pontiac 11/Rockne 9|Dodge 7|B-Ch-O  6\E-W 5|Stude 4| Graham 3 
Tenn. 447|Chev 200|Ford 69|Ply 62|Pontiac 20|Austin 17|D-O 12/Chrysler 10|Essex 9| Buick 6|B-W 5 
Texas 4095'Chev 2038] Ford 889] Ply 898|Pontiae 211/Buick 104|\Dodge 100/Chrysler 67|Rockne 56/Olds 47| Essex 32 
Utah 304| Chev 113} Ford 52| Ply 45| Buick 16\Pontiae 12! Essex 10) Olds 9|Ch-G 8|Rockne 7|\De Soto 6 
Vermont 148) Chev 50| Ford 27| Ply 22!Pontiac 12|Essex 8 Dodge 7| Buick 5|Olds 4| Ch-Ds-G-Pa-RQ| 1 
Virginia 1343/Chev 503| Ford 815| Ply 150| Pontiac 97|Dodge  60|Buick 37| Essex 34|Olds 29|Chrysler 17|Hupp 14 
Wash. 878| Chev 299| Ford 213| Ply 130] Olds 55|Dodge 54|Pontiac 41/Buick 30\Chrysler 21/Stude 10|G-R 14 
W. Va. 550] Chev 192| Ford 116] Ply 75|Dodge 88|Pontiac 27|Olds 15| Essex 14/Chrysler 12| Buick 11/Rockne 10 
Wis. 1464| Chev 438| Ford 290! Ply 186|Pontiac 104/Dodge  83|Olds 50| Buick 48|Rockne 44!Essex 40| Nash 82 
Wyoming 130/Chev 54|Ply 22|Ford 17/Dodge 8| Buick 6|Pontiac 5|\De Soto 4\E-O-W 3/Ch-R 2|Nash 1 
D. Col. 1051|Chev 296|Ford -.282|Ply 82|/Pontiac 77|\Dodge  56|Buick 48| Olds 28!Chrysler 25|Essex 21|Graham 16 
Totals 78741\Chev 26622'/Ford 15829/Pl 92|/Po 5211\Dodge 3541/Buick 2951/Olds 2401/Ch 1611\Essex 1581|/De Soto 1320 


























Read About it in 
Stinson Plane Talk 


Automobile 


Sales Executives 


FLY 


1300 Miles 


business day 





in 


a 





Read how the assistant general 
| sales manager and other officials 
‘of a_ well-known automobile 
| company, in a Stinson, contacted 
| dealers in eight major cities lo- 
|cated in seven states and the 
| Dominion of Canada and flew a 
total of 1300 miles in only one 
working day. 


| 
| 


If they had flown the new Stin- 
son “Reliant” they could have 
reduced their flying time by 
more than one hour. 


In the May Stinson Plane Talk 
|read all about this remarkable 
business trip, and also full de- 
| tails of — 


THE STINSON 
“RELIANT” 


The type of plane most people want 


| at a price they can afford to pay. 


4-PASSENGER 
CABIN PLANE 


215 H. P. Lycoming Motor 





| 
| 


SBODD 


COMPLETE 
(At WAYNE, MICHIGAN) 


Write us to have Plane Talk 
mailed to you FREE, postpaid. 





STINSON» 


Nf 
Che Aireralt Standard 
of thé World 


STINSON 
AIRCRAFT 


CORPORATION 
WAYNE, MICHIGAN 


Division of Cord Corporation 
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Recovering Industry Faces 


Snag In Heavy Taxes 


(Continued from Page 3) 
the industry must tell him that 
over and above the delivered 
price of the average automobile, 
he will have to pay $65 the first 
year in taxes. 

To his bill for the new car and 
the gasoline and oil it will con- 
sume, plus the cost of main- 
tenance attention, will be added 
the following items: 

Federal excise tax...... $16.15 


Federal gasoline tax.... 8.37 
Federal tax on oil...... 74 
State registration fees, 

Ch at, Anand, 0 la Seda 6.0 0.09 13.33 
State gasoline tax...... 20.80 
Personal property and 

municipal taxes ..... 5.60 

EN eis Snakes oe $64.99 


The buyer balks at the pros- 
pect. He loses the pleasure and 
profit of owning a new and mod- 
ern car. The dealer loses the 
sale. The Government loses the 
tax money. The stockholder in 
the motor car company loses the 
dividend. The workman who 
would have produced the car 
loses his job and his means of 
livelihood. Everyone loses! 


Of course, all deals do not term- | 
Some auto- | 


inate in this fashion. 
mobiles are sold despite the ter- 
rific handicap. The number 
too small, however, to constitute 
that volume which is indispen- 
sable to profitable operation by 
the Nation’s greatest manufactur- | 
ing enterprise. Profitable opera- 
tion by the industry, it must not 
be forgotten, is the only kind that 
will contribute to recovery. 

With every citizen clamoring | 
for tax relief, the motor industry, 
in the sale of its product, occu- 
pies the position of trying to con- | 
vince its patrons they should gra- 
ciously accept the heaviest and 
most discriminatory tax burden 
ever assessed against any com- 
modity. It is asked to perform 
a miracle of salesmanship; 
namely, to sell an idea in which 
it thoroughly disbelieves. In other 
words, it is beseeched to accom- 
plish the impossible! 

If Government insists that the 
automotive industry’s first obliga- 
tion is to its employes, then it 
cannot establish the obligation to | 
defray an excessive burden of | 
government cost as paramount. 
Dispassionate observers are in 
perfect agreement with the in- 








P. O. B. Busy 
Cincinnati, June 16.—With in- 
creasing demands and two shifts 
working in the Cincinnati factor- 


dustry’s leaders on that crucial 
point. The two obligations are 
mutually exclusive and the magic 
of political oratory is utterly 
powerless to change that solemn, 
irrefutable economic truth. 


The past year and a half has 
produced a deluge of discussion 
on the subject of motor vehicle 
taxation. So much has been said 
and written on the subject that 
the viewpoint of the average in- 
dividual has been hopelessly con- 
fused. In connection with the be- 
ginning of the new deal, indus- 
trially and economically speak- 
ing, this correspondent on behalf 
of Automotive Daily News pro- 
poses to look at some fundamen- 
| tal aspects of the issue from the 


about it. 


This article, first of a series, 





is | 





ies, Harry Glascock, president 
and treasurer of the P. O. B. 
Manufacturing Company, an- 
nounces the immediate release of 
a campaign in national magazines 
directed to the consumer selling 
P. O. B. Ford Service Necessities. 
At the same time he announced 
the appointment of Ed. E. East- 
man, for 12 years with Apco- 
Mosberg Company, who has been 
with P. O. B. since the Detroit 
show, as general sales manager 
for the P. O. B. Manufacturing 
Company. 





Adds Workers 
Maryville, Tenn., June 16.—Ap- | 
proximately 100 men have been 
recalled and placed on the payroll 
of the Aluminum Company of 
America plant here during the) 
past week. 



















Truly Dynamic 


“The first copy of Automotive 
Daily News in its mew address and 
under a Detroit date line reached 
my desk today. This ‘‘sample’’ 
should decide a lot of boys on their 
brand of ‘‘automotive tonic’’ to help 
them successfully meet the busy days 
to come. 

“With Detroit as its new home, 
the first issue certainly carries on 
in true dynamic style. You have 
led us to expect much and we know 
you will keep the faith.’’ Rex H. 
Glassen, Federal Motor Truck Co., 
Detroit. 







































| presents a few basic facts that | 
| leave little doubt that the indus- 
| try must find relief from a con- 
| siderable portion of its tax bur- 


den before it can stage a come- 
back. That billion and one- 
quarter dollar load simply is too 
much to carry. The fight to re- 
duce it must be an unremitting 
one on every front! 


standpoint of what is to be done} 


New Three-Wheel 
Dymaxion To Be 


Shown at Fair 


Bridgeport, Conn., June 16.—The 
first production model of the 
“Dymaxion,” radically - designed 
passenger car being built by W. 
Starling Burgess and Buckmins- 
ter Fuller in the former plant of 
the Locomobile Company of 
America here, will be exhibited at 
the World’s Fair this summer, ac- 
cording to Mr. Fuller. 


Two experimental models of | 
the three-wheeled, fully stream- 
lined Dymaxion have already 
been built and tested, Mr. Fuller 
told Automotive Daily News, and 
the third, designated as the in-| 
itial production car, is now under 





construction. 


The new car is designed to| 
carry almost any type of stand- | 
ard power plant, and the drive is | 
on the front wheels, which are! 
| stationary. Steering is through | 
the rear wheel. 

is full) 


The body construction 

| enclosure, with the engine house | 
| in the rear. The driver sits for- | 
ward as in the pilot’s seat of a 
| cabin airplane. Behind the driv- 
er’s seat, which is much wider | 
than in the standard car, is a/| 
compartment six feet 4 inches | 
long by about five feet wide, 





which can be used for passengers 


giz Poe | NN 





Three-Wheel Dymaxion which 


or for living quarters. 


This compartment is separated 
from the engine section by a 
soundproof, heatproof and gas- 
tight bulkhead. Ventilation is 
forced draft, and all windows are 
permanently closed, of shatter- 
proof glass. Sliding ports be- 
neath the windows enable pass- 
engers to reach outside the car 
without opening a door. 

In the roof are four oval 
hatches, two above each com- 
partment, which can be opened 
by hand. A periscope takes the 
place of the usual rear view mir- 
ror. The driver can judge clear- 
ance by his window, which is 


| flush with the side of the car. 


Mr. Fuller, inventor of the car, 
who is associated with Mr. Bur- 
gess in The 4D Company, build- 
ers, claims that steering effort 


has been reduced two-thirds by| 


the rear wheel method. Break- 


is soon to go into production 
Courtesy of Fortune Magazine 


ing is entirely on the front 
wheels. Tires on the two front 
wheels are of the oversize type, 
while that on the single rear 
wheel is smaller. 

The total weight of the car is 
1,850 pounds. A maximum speed 
of 120 miles an hour, with 100 
as most efficient speed, and 
gasoline consumption of 40 miles 
to the gallon are claimed. 


| The nose, projecting slightly 
beyond the driver’s compartment 
is built of balsa wood, covered 
with duralumin, and is claimed 
to be designed to absorb col- 
lision shocks, thus eliminating 
bumpers. The tail of the car is 
projected behind the _ engine 
compartment, to reduce drag. 
The price has been  tenta- 
tively set at $2,500. Production 
plans outlined by the inventor 
include the use of stock equip- 
ment for all running parts. 





CUMULATIVE NEW PASSENGER CAR 


CHRYSLER GROUP 
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Chrysler Second 
In Sales During 
First 4 Months 


(Continued from Page 1) 
mobile industry as a whole de- 
clined approximately 7.9 per cent, 
in comparison to the same period 
of a year ago,” 
inson. 


“In January, February, 
and April of this year, 
De Soto, Dodge, Chrysler and 
Plymouth cars totaled 79,121 units, 
in comparison with 68,547 for the 
Same time last year. 


“Chrysler Motors proportion- 
ately increased its relative pas- 
Senger car sales position from 
16.9 per cent of the industry’s 
total for the same period a year 
ago, to 21.2 per cent. 


Plymouth sales in the passen- 
ger car field during this four- 
month period jumped 56.2 percent 
over the same period last year. | 
Plymouth’s production went to 
more than 35,000 in May, an in- 
crease of 44 percent over the pre- 
vious month, and production dur- 
ing June is expected to total 
40,000 units, a 15 percent increase 
over the previous month, which 
will top all production records for 
any unit of Chrysler Motors. Ply- 
mouth’s factory forces have been 
more than doubled during the 


March 


says Mr. Hutch- | 


Sales of 


the offering by this company. 


Grampp Adds Diamond-T 
Davenport, Iowa, June 16. 
Grampp Motor Sales Company 
has been named distributors for 
Diamond-T trucks in fifteen coun- 
ties in Iowa, according to an an- 
nouncement by William Grampp, 
proprietor. The company will 
have approximately thirty-five 
dealers operating under it, cover- 





— 60 — 


ing the same territory in which it 


The new Ace model in the Continental 


line which was placed in 


to choose from. 


also handles Chrysler 


| 
and Ply-| 
mouth cars. 


| 


Australia Buying 

Washington, June 16.—Austra- 
lia is another country that is buy- 
ing more American automotive 
products. According to Federal 
figures the 24 percent increase in 
exports to that country in April is | 
largely automotive. 
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production last week completes 


The line now has wider coverage with the Ace, Flyer and Beacon models 


Washington Liens 
Washington, June 16. 


registered with the Department 
of Vehicles and Traffic rather 
than with the Recorder of Deeds 


in the District of Columbia if ex- | 
isting laws are modified in ac- | 
cordance with the suggestions of | 
Automotive}! 


the Washington 
Trade Association. 


REGISTRATION STATISTICS MAY, 1933-32 
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Federal Sales 
Best in 2 Years 


Detroit, June 16.—J. F. Bow- 
man, vice-president in charge of 
sales of Federal Truck announces 
that May was the best month the 
company has had in two years. 
May was the third successive 
month of better business for 
Federal. 

March _ started 
April registered 
gain over the previous month 
and May beat April by 34 per 
cent. Bowman reports heavy 
sales to breweries but he adds 
that the growing buying wave 
covers the entire country. Ex- 
| port business for May was well 
|above the mark that has _ pre- 
vailed for some time past. 


the pickup, 
a 40 per cent 





| 


Fruehauf Order 


Detroit, June 16.—G. W. Cham- 
berlin, vice-president and director 
|of sales of the Fruehauf Trailer 
| Company, announces the receipt 
of an order from Keeshin Motor 
Express Company amounting to 
approximately $52,000. 


| 


Coming Events 





JUNE 
11.18—Cleveland, Cleveland Automobile Manu- 
facturers and Dealers Association 
Demonstration week 
16-17—Louisville, Ky. American Automobile 
Association meeting 
17-July 3—Bordeaux, France. Automobile, nau 
tical and aeronautical show. 
26-28—Chicago. Nat onal Industrial Adver 
tisers’ Association eleventh annual con 
venti 
then American Society of Mechani 
cal ngineers, meeting 
26-30—Chicago. American Society for Testing 
Materials, meeting Stevens Hotel 
JULY 
t- 4—Chicago. American Air Races. Munici 
pal Airport 
10-14—Chicago. Automotive Engine Rebuilders 
Association, meeting 
16-18—Chicago. National Team and Motor 
Truck Owners’ Association, — thirty-first 
annual convention Palmer House. 
| 19-25—London. World Petroleum Congress, 
| 
AUGUST 


Chicago Society of Auto- 
motive Engineers, International Automo- 
tive Engineering Congress. Palmer 
House. (This meeting will be wide in 
scope to take in the activities previously 
covered in the summer meeting and the 
aeronautical meeting.) 


SEPTEMBER 
Gold Cup Automobile Races. 
American Chemical Society, 


Sept. 4—Chicago. 


i—Detroit. 
-15—Chicago. 
meeting. 
22—Atiantic City, N. J. National Petroleum 
Association. Traymore Hotel. 
-22—Chieago. National Association of Motor 
Bus Operators. Congress Hotel. 


OCTOBER 
Paris, France. Twenty-seventh Interna- 
tional Automobile Exhibit. 
6—Detroit, Mich. National 
gress 
2- 6—Chicago. Nutional Safety Congress 
5-15—Paris, France. International Automo- 
bile Salon 
12-21—London, 
ternational 
Show 
23-28—Chicago. 
facturers Association, 
tive Maintenance Exposition, 


20- 


| 2 


2- Metal Con- 


Twenty-seventh In- 


England. 
and Motorboat 


Automobile 


Motor and Equipment Manu- 
National Automo- 
Herbert 


Buckman, manager 
24-26—Chicago. American Petroleum Institute, 
meeting 
27-28—Chicago. National Standard Parts As- 
sociaion, convention. Stevens Hotel. 
30-Nov. 3—Chicago. National Standard Parts 
Assoviation, trade show. 
NOVEMBER 
Chicago. National Battery Manufactur- 
ers Association, fall meeting. (Date to 
be announced later.) 
JANUARY 
6-13—New York. New York National Auto- 


Show 


mobile 
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Back On Job 





former chair- 


Roy 
man of the Board of the Hudson 
Motor Car Company has resumed 


D. Chapin, 


as President. 
spent a good 


active control 
Mr. Chapin has 
part of his time in his new 
capacity traveling from city to 
city to study conditions in the 
automotive field in general. 


Upper New York 
Sales Make Best 


Gain in 8 Years’ 


Syracuse, N. Y., June 16.—For 


the first time in eight years in| 


Onondaga County, new passenger 
car sales in May exceeded those 
of April, according to an 
nouncement by C. H. Hayes, pres- 
ident of the Syracuse Automobile 
Dealers’ Association. 

“April has always been the peak 
month,” said Mr. Hayes, “and the 
fact that sales continued to in- 
crease during May indicates that 
the peak may be advanced to 
mid-summer. Another indication 
of business improvement may be 
noted by the increase of 15 per 
cent in the high priced cars and 
38 per cent in the medium priced 
field. This activity in the two 
higher priced fields has not been 
the result of any deflection in the 
low priced bracket, which also 
continued to show an increase 
over May, 1932. The sale of com- 
mercial vehicles, although still be- 
hind last year, shows considerable 
improvement.” 


Essex Has Special 
Size Balloon Tire 





Detroit, June 16.—When the 
Essex Terraplane Eight was 
brought out it was essential to 


develop a new size tire to accom-| 
modate this new type of chassis. | 
This led to the creation of the) 


16x6 tire which was designed to 
have all of the advantages of the 
balloon tire without the disad- 
vantages of the super-balloon or 
Jumbo type. It is essentially a 
low pressure tire, the proper in- 
flation ranging from 24 to 28 


pounds depending upon the serv- | 


an- | 


Effect of Cold 
On Battery Adds 


Hard Starting 


Washington, June 16. 
dency of sulphuric acid in motor 
car batteries to “freeze,” or be- 
come more viscous, in cold 
weather is another factor in win- 
ter engine starting difficulty, tests 
just completed at the United 
States Bureau of Standards re- 
veal. The experiments by Bur- 
eau scientists were undertaken at 
the request of the automotive in- 
dustry. 

“The viscosity of both the bat- 


tery acids and the engine oils 
combine to form the chief ob- 
stacle to proper starting in cold 
weather,” the official statement 
points out. “While hot weather 
may affect the mechanics, or con- 
| struction of the battery it does 
not interfere with its chemical 
|} action. Rather the battery by 


reason of the fluidity of the acids 
functions normally in hot wea- 
ther. 

Heretofore, the general view of 
difficult winter starting has been 
that it was due almost entirely 
to the heavier load imposed upon 
the battery rather than to any 
diminution of efficiency in the 
battery itself 





Murray Corporation 


Barrel Orders Gain) tion, “Detroit’s in the Driver’s 


Detroit, June 16.—Production of 
insulated steel beer barrels by the | 
Murray Corporation has reached | 
a total of 2,000 daily, it was an-| 
nounced at the corporation offices | 
today. Manufacturing is far be- | 
hind orders and a steady increase | 
in production is being striven for. | 
It was said this phase of the cor- 
poration’s manufacturing activi- 

| ty is now employing 800 workers | 
six days a week. 


Average Daily 
é 
f 


rn 


6 


WEEK ef MAY 


Used Car Demand 
Up in Atlanta, Ga. | 

Atlanta, Ga. June 16-—A 30) 
per cent gain in the sale of used | 
cars in May over the correspond- 
ing month last year is announced | 
by Harry W. Hempstead, used | 
car manager of the Capital Auto- | 
mobile Company, local Cadillac- | 
La Salle-Oldsmobile dealers. 

During May a total of 46 used | 
|cars were sold, representing | 
$16,000, Mr. Hempstead said, and 
an increase of 30 per cent over | 
| May, 1932, sales. 


Increase Wages | 
Dallas, Tex., June 16.—Dallas 
Motors, Inc., local Pontiac deal- | 
ership, has announced wage in-| 
| creases for its employees, effec- | 
| tive June 15. 
“New car commissions will be | 


The ten- | 


| in Washington. Commodity prices 


Pneumatic C 
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Ne Natt ert atta senna eet attain Oe eR praee 


Confidence in 
because of the automobile indus- 
| try is the keynote of an unusual 
advertisement of the Detroit Sav- 
ings Bank, written by the Grace 
& Holliday advertising agency. 
Particularly apropos is the cap- 
Seat,” while the text runs as 
follows: 

“There is no more encouraging 
sign for the immediate future of 
Detroit than the pronounced in- 
crease in motor car sales reflected 
in the past few weeks. You'll 
hear men say “Detroit is down.” 
That is not true. Detroit’s going 
ahead because the country’s going 
ahead. We have able leadership 


Production 


asings 


™ WEEK @ MAY 22 - WEEK MAY 29™ 


Wonderful Paper 


**Allow me to compliment you on 
the new Automotive Daily News. 
While dictating this, I am looking 


over the issue of June 10—a very 
wonderful paper and a decided im- 


provement.’’ — Harry Tillotson, 
president Tillotson Manufacturing 


Company, carburetors, Toledo. 





Mich. Legislature 
Votes Retail Tax 


Lansing, Mich., June 16.- The' 
Michigan Legislature has given} 
final approval to a 3 per cent tax) 
on all retail sales. It will be) 


effective July 1 and is expected) 


to produce $31,700,000 in special 


ice to which the car is to be put. increased 5 per cent, service de-| revenue. 


Looks Rejuvenated 


‘‘Congratulations on the healthy 
look of the week-end edition of 
Automotive Daily News under your 
expended editorship. The publica- 


tion certainly looks rejuvenated and 


inspired with its new location in 
the capital of the automotive indus- 
try and your greater latitude as dic- 
tator of editorial policies. Sparks a 
la Brisbane is even more interesting 
than the two-column set-up.’’— 
Joseph H. Finn, vice-president 
Reincks, Ellis, Youngreen & Finn, 
advertising agency, icago. 





| Asks License Refund 


r 


partment salaries 5 per cent and | 

|}used car commissions 10 per 
| cent,” said W. O. Charles, presi- | 
| dent of the company. 


Oklahoma City, Okla., June 16. | 


—Governor Murray, in a special 
message to the Oklahoma Legis- | 
lature, called for the introduction | 
of a refund bill, to return early | 
license purchesers the difference | 
between the old tag price and} 
new price voted by the last! 


| legislature. 


Greensboro Sales 

Greensboro, N. C., June 16.— 
Sales of new automobiles in 
Greensboro during the month of 
May were almost double the 
total for April, according to of- 
ficial figures obtained from the 
Greensboro branch of the Caro- 
lina Motor Club. 

During May a total of 136 
licenses for new automobiles and 
seven for trucks were sold, mak- 
ing a total of 143. During April 


Detroit’s future 


| 








“si nnn 4 UT] 
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are already on the definite up- 


swing. Wages are going to fol-| 
low. Then America’s going to 
BUY. And what is it going to 
buy? First of all—AUTOMO- 


BILES. Do you realize that more 
than half of the cars on the road 
today have gone 60,000 miles or 
more and that three out of four 
are in at least their fourth year 
of service? Look at your own. 
You want a new one, don’t you? 
Well, don’t get impatient. Give 
America a chance to absorb a lit- 
tle more of the increased motor 
car production. Then we’ll begin 
to feel it here at home... and we 
can all start to do and buy the 


things we’ve been doing without. | 
“Detroit is fortunate in that any | 


Auto-Lite Dividend 

Toledo, O., June 16.—The Elec- 
tric Auto-Lite Co., will pay its 
regular quarterly dividend of $1.75 
on preferred stock of which 
41,977 shares are now outstand- 
ing. The payment will be made 
on July to stockholders of record 
June 23, it was decided at the 
meeting of the directors. The 
board has taken no action on the 
| company’s common stock 


Goodyear Textile 

Los Angeles, June 16.—Striking- 
ly illustrating the improvement 
in general business conditions in 
Southern California, the plant of 
the Goodyear Textile Mills Com- 
pany at 6701 South Central Ave- 
nue reopened this week and begin 
operations at once on a basis of 
much more than the average out- 
put before it closed last February. 


Car License Cut 

Hartford, Conn., June 16.—A 
sharp reduction in Connecticut 
registration fees for motor ve- 
hicles is advocated by Col Mich- 
ael A. Connor, the state’s new 
motor vehicle commissioner who 
took office June 1. Col. Connor 
points out that fees in New York 
and Massachusetts, adjoining 
states, are much lower than in 
Connecticut. 
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major upswing throughout the 
nation is evidenced almost imme- 
diately in motor car sales... and 
with the automotive picture so 
greatly improved, every other 
business, industry and enterprise 
in Detroit will share in the grow- 
ing trend toward better times. 


“We believe in Detroit... and 
we believe in one thing else, as 
well. That’s the advisability of 
keeping one’s house in order, 
maintaining one’s credit to the 
best of one’s ability and establish- 
ing an adequate reserve for un- 
forseen opportunities or equally 
unforseen emergencies. We've 
been running our business that 
way for 84 years. Maybe that’s 
why we’re still at it.” 


'G.M. Stockholders 
Number 366,084 


New York, June 16.—The total 
number of General Motors com- 
mon and preferred stockholders 
for the second quarter of 1933 
was 366,084 compared with 372,- 
284 for the first quarter of 1933 
and with 359,046 for the second 
quarter of 1932. 

There were 348,224 holders of 
common stock and the balance of 
17,860 represents holders of pre- 
ferred stock. These figures com- 
pare with 354,516 common stock- 
holders and 17,768 preferred for 
the first quarter of 1933. 


Gemmer In Black 


Detroit, June 16—The Gemmer 
Manufacturing Company, pioneer 
maker of steering gears, is ex- 
pected to show a profit on its 
first six months. The turn came 
in April and it is predicted that 
the June quarter will make up 





for the loss shown in the first 
quarter. The plant is running 
four and five days a week in 





comparison with two and three 
days last year. 
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By CONRAD ALEXANDER 


New York, June 16.—As one gets 
about Wall Street in these days of 
boiling markets he finds that 
sts” again are popular. Among 
the most popular current compila- 
ions are lists of companies again 
n the black” after the recent 
ean months and of corporations 
ikely to resume dividend pay- 
ments or increase the rate being 
paid to stockholders. 
The automotive industry is well 
represented. In a single list of 
companies believed to be in a posi- 
tion to resume or increase divi- 
dend payments, compiled by 
Standard Statistics Company, the 
fololwing names appeared: Bohn 
Aluminum & Brass Corporation, 
hrysler Corporation, Eaton Man- 
ufacturing Company, Electric 
Storage Battery Company, Libbey- 
Owens-Ford Glass Company, 
ack Trucks, Inc., Midland Steel 
‘Company, Nash Motors Company, 
ational Steel Company, Ray- 
bestos - Manhattan Company and 
the Timken Roller Bearing Com- 
pany. 
In another computation, includ- 
ng corporations which recently 
ad announced themselves “in the 
black,” were found the following: 
‘General Motors Corporation, 
Chrysler Corporation, Hudson 
Motor Car Company, Autocar 
‘Company, Cord Corporation, Ben- 
dix Aviation Corporation, Bohn 
‘Aluminum & Brass, Borg-Warner, 
‘Ee. G. Budd Manufacturing Com- 
pany, Electric Auto-Lite, Hou- 
idaille - Hershey Corporation, Lib- 
bey - Owens - Ford Glass, McCord 
Radiator & Manufacturing Com- 
pany, Motor Wheel Corporation, 
Reynolds Spring Company, 
Thompson Products, Inc., Trico 
Products Corporation, L. A. Young 
Spring & Wire and nearly all of 
the tire industry. 


New Highs for 1933-1932 


During the periods of strength 
on the New York Stock Exchange 
in the past week a large number 
of automotive stocks made new 
highs for both this year and last, 
or nearly 18 months. Among these 
were Allis-Chalmers Manufactur- 
ing Company, Bohn Aluminum & 
Brass, Borg-Warner, Briggs Man- 
ufacturing, E. G. Budd Manufac- 
turing, Budd Wheel, Chrysler, 
Continental Motors, Eaton Manu- 









facturing, Federal Motor Truck, | 


Firestone Tire & Rubber, General 
Motors, B. F. Goodrich, Graham- 
Paige, Houdaille-Hershey, Hudson 
Motor Car, Hupp Motor Car, Mack 
Trucks, Inc., Midland Steel Prod- 


ucts, Motor Wheel, Thompson 
Products, Inc., Timken - Detroit 
Axle, Timken Roller Bearings, 


United States Rubber, L. A. Young 
Spring & Wire. 

New highs for this year alone 
were established by shares of Au- 
burn Automobile, Bendix Aviation, 
Electric Auto-Lite, Gabriel, Gra- 
ham-Paige Motors, Motor Prod- 
ucts. 

Financial circles see in 
migher commodity prices, notably 
farm products, justification for 
the automobile industry’s contin- 
ued high rate of production and 
also for the strength in motor 
shares. 


With a large export business, | 


carried on through factory and 
distributing branches in all parts 
of the world, the automotive in- 
dustry has a big stake in the 
World Economic Conference now 
under way in London. 

Investors in the motor industry | 
were cheered this week by a Dun 
& Bradstreet anonuncement that 
failures of automotive manufac- 
turers, wholesalers and retailers 
in the first five months of this 
year had declined sharply from 


the | 


Motor Stoeks Gain 


| 


Preferred Lists | 





a@ year ago. In that period only 
295 insolvencies were recorded by 
that company, with a total of de- 
faulted indebtedness of only $7,- 








223,606. Failures for the full year 





| below both the 1931 and 1932 
| totals. 


Odds and Ends 


A committee has been appointed 
to plan certain readjustments in 
the financing and structure of the 
H. H. Franklin Manufacturing 
Company. . . . Preferred stock- 
holders of the Goodyear Textile 
Mills Company have been offered 
right to exchange their holdings 
for bonds or common stock of the 
Goodyear Tire & Rubber Com- 
pany... . Storage battery manu- 
facturers may get tax refund of 
$1,200,000 from the government, as 
a result of suits involving 44 com- 
panies. . . . Ford Motor Co., Ltd., 
reported trading loss of 160,249 
pounds for 1932, as against 412,142 
pounds in preceding year. 


A Wall Street report this week 
stated that “Chrysler is expected 
to show $1 a share net for the sec- 
ond quarter. This would more 
than take care of the $3,000,000 
loss recorded in the first quarter.” 
. . . Electric Storage Battery has 
a ratio of 30 to 1 of assets to lia- 
bilities. . . . Motor Wheel showed 
a profit in April and with May 
shipments at the highest level 
since September, 1929, second 
quarter results should make pleas- 
ant reading in contrast with the 
losses in each quarter since June, 
1931, a Wall Street house told its 
customers. . Twenty-eight 
automobile parts and accessory 
companies, exclusive of tires, had 
a net loss of $4,300,000 in the first 
quarter of this year, as against 
$2,700,000 a year ago. . . Thir- 
teen automobiles showed an ag- 
gregate net loss for the first three 
months of $2,300,000, as compared 
with $2,200,00 a year ago. 

Trading in the shares of the 
Continental Motors Corporation 
has been discontinued on the New 
York Stock Exchange pending an 
investigation, according to Rich- 
ard Whitney, president of the 
Exchange, “of circumstances sur- 
rounding the recent distribution 





are expected to be substantially | 
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Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, N. Y., 2:09 P.M., June 16.—Motor shares held 
well during market reactions this week and were out 


front in today’s closing rally. 


Chrysler was an out- 


standing feature, climbing back to year’s high. Twenty- 
three representative motor vehicle, accessory and tire 
company stocks closed today at average price of $18.50, 
only slightly below a week ago. 








of treasury stock of the com- 
pany.” 

W. R. Angell, president of Con- 
tinental, stated at once that the 
information sought by the Stock 
Exchange would be supplied at 
an early date. 

Mr. Angell’s statement in full is 
as follows: 

“At a hearing of the listing 
committee of the New York Stock 
Exchange in connection with an 
application to list additional 
shares of the company’s author- 
ized but unissued stock, the com- 
mittee concluded on such infor- 
mation as was then before it to 
suspend dealings in the company 
pending further investigation. 

“The request of the committee 
for further information will be 
complied with and at an early 
date the officers of the committee 
will be given a further hearing 
for which they have asked.” 


Nash Changing 
Production Setup 


Kenosha, Wis., June 16.—A shift 
in production operations by the 
Nash Motors Company which will 
eventually bring major production 
schedules to the Kenosha plant of 





the company was being arranged 
by the company with the view of 
increasing the efficiency of the 
company’s branch factories in 
Milwaukee, Racine and Kenosha. 

While the details of the changes 
are not being made public, it was 
learned that assembly lines in the 
Kenosha plant are being equipped 
for production of the low-priced 
range now being made in Racine, 
and that the Seaman Body Cor-| 
poration plant in Milwaukee, in 
which Nash holds a controlling 
interest, is taking over all body 
production operations for the 
Milwaukee plant. 
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of Studebaker Group 


New York, June 16.—Announce- 
ment is made of the election of 
Walter E. Edge, former Senator 
from New Jersey and former am- 
bassador to France, as chairman 
of the board of the Studebaker 
Corporation noteholders’ com- 
mittee. 

Other members named to the 
same committee include: Joseph 
W. Burden and Ralph Hayes of 
New York, George C. Gordon and 
David L. Johnson of Cleveland, 
and Harold Hirsch of Atlanta. 





AUTOMOTIVE STOCK QUOTATIONS 
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ing In Popularity On Street 


Motors Pay 
$942,782 In 
Dividends 


New York, June 16.—Dividend 
declarations by automotive com- 
panies in the past week more 
than doubled in amount the pay- 
ments declared in the previous 
week, directors having set the 
date for payments aggregating 
$942,782. 

Electric Auto-Lite Company di- 
rectors declared a quarterly divi- 
dend of $1.75 on its $7 preferred 
stock, of which 41,9s7 shares are 
outstanding. This calls for a pay- 
ment on July 1 of $74,459 to stock- 
holders of record on June 23. No 
action was taken by the Auto- 
Lite directors on the common 
dividend, the last payment on this 
class of stock having been ‘30 
cents a share, paid on January 2, 
last. 

Marlin Rockwell Corporation 
declared a special dividend of 25 
cents a share on the common 
stock, payable on July 1 to hold- 
ers of record on June 22. This 
company has 364,145 shares of 
common outstanding, making the 
payment $91,036. 

Midland Steel Products Com- 
pany directors declared a quar- 
terly dividend of $1 a share on 





| the preferred stock, payable July 


1 to stockholders of record on 
June 26. This will mean a pay- 
ment of $94,925. 

Ross Gear & Tool Company de- 
clared a dividend of 30 cents a 
share on its common stock, pay- 
able July 1 to holders of record 
on June 20. This calls for a pay- 
ment of $45,000, the company 
having 150,000 shares of common 
outstanding. 

McQuay Norris Manufacturing 
Company declared a quarterly 
dividend of 75 cents a share on its 
common stock, payable July 1 to 
holders of record on June 22. The 
amount necessary to cover this 
dividend will be $85,128. 

Aluminum Company of America 
declared a quarterly dividend of 
37% cents a share on its preferred 
stock, payable on July 1 to hold- 
ers of record on June 15. This 
was the same rate as the last 
payment and will call for the dis- 
bursement of $552,234. 


Chevrolet Chiefs 
Meet in Chicago 


Chicago, June 16.—Headed by 


| H. J. Klinger, vice-president and 


general sales manager, ten Chev- 
rolet factory executives gathered 


| at the Palmer House yesterday 


and today with regional man- 
agers from coast to coast. 

It was the first meeting of its 
kind ever held, the chief purpose 
being to give Chevrolet leaders 
an opportunity to visit the 
World’s Fair and lay plans for 
the trip here this summer of 
twelve hundred Chevrolet retail 
salesmen. 

Regional managers attending 
the meetings included L. K. 
Cooper, Chicago; A. W. L. Gilpin, 
St. Louis; W. M. Packer, Oak- 
land; Felix Doran, Jr., Dallas; L. 


S. Costley, Atlanta; R. F. Hicks, 


Buffalo; A. F. Young, Flint, and 


| H. L. Horton, New York City. 


:. || May Production 


Put At 212,000 


(Continued from Page 1) 





bers on the basis of this estimate 
amounted to 605,739 units for the 
first five months of this year as 
compared with 584,505 units for 


| the same period in 1932. 


The N. A. C. C. report, which 
covered the entire industry with 
the exception of one major pro- 
ducer, is by far the most en- 


couraging which the industry has 
received in some time. 











The year’s greatest motoring achievement 


















belongs exclusively to General Motors 


FISHER VENTILATION SYSTEM 
GIVES DEALERS 
A POWERFUL SALES ASSET 


Only dealers in General Motors cars have the year’s greatest advancement 


in motor car comfort—the Fisher Ventilation System. 


This remarkable improvement which found popular favor immediately it 
was announced, continues to bring increasing sales because Fisher Venti- 
lation System not only eliminates discomforts that were as old as motoring, 


but also adds new comforts as well. 


Now with summer weather and hot days, the added coolness that can be 
y 

obtained in a General Motors car, through the scooping of exhilarating 

breezes into the car by the Fisher Ventilation System, is bringing an added 

pleasure to warm weather driving that no one has experienced before. 

In fact, the cooling capacity of this system is as outstanding a feature as is 


the elimination of unhealthful drafts. 


Car buyers everywhere are demanding Fisher Ventilation System, because 
one ride in a car with Fisher Ventilation makes them dissatisfied with 
all cars that do not have this important contribution to health and com- 
fort. Only dealers in General Motors cars can reap the added business 
that Fisher Ventilation System gives, because General Motors cars are the 


only cars with Bodies by Fisher. 


Scoops in Eliminates Removes smoke Prevents dangerous Can be regulatec 
breezes in harmful drafts and used air clouding of wind- to suit each indi- 
hot weather in cold weather instantly shield and windows vidual in car 


BODY BY FISHER 


OLDSMOBILE «© PONTIAC + CHEVROLET 











Exclusively in CADILLAC *« LaSALLE + BUICK 


FISHER =" 







